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OUTLOOK

U
As TCI and TCI
EXPO gain more
support, the financial resources they
provide will increase the benefits
available to the
industry.

The National Arborist Association founded Tree Care Industry
magazine and TO EXPO in 1990 for many reasons: to make accurate information available which would serve to improve the
tree care industry, to generate revenue to fund needed projects,
and to provide a user-friendly environment in which professionals could exchange information. I am very pleased to report that
we are meeting these goals.
TCI is written by tree people for tree people. According to you,
our readers, the articles are pertinent, timely and the information
is accurate. Reader input enables us to continually make improvements. The TCI EXPO trade show as well as TCI EXPO seminars
have become additional information sources. At TCI EXPO '94
in Philadelphia, 1878 practitioners and 70 students visited with
150 exhibitors. Many attended seminars.
The financial resources provided by TO and TO EXPO have
directly benefited everyone. For example, NAA membership dues
were reduced in 1993, making membership more accessible to
small young companies. Also, an NAA back injury prevention
program for tree workers and a "hazard tree quick check" program for field personnel have been developed. Both are available
to the entire tree care industry, as are all NAA educational and training programs and NAA's professional staff, accessible on NAA's
toll-free hotline.
In addition, resources provided by TO and TO EXPO will enable NAA to become part of the information highway, providing
access to NAA resources through your computer.
Furthermore, NAA recently began sending press releases to
400 media outlets on a regular basis. This program aims to increase awareness of the need to use professionals to care for trees.
The International Society of Arboriculture (ISA) has also benefited from TCI and TCI EXPO. As co-sponsors, ISA receives
part of the surplus from the seminar portion of TCI EXPO. Bill
Kruidenier, ISA's executive director, tells us that the funds are
used as seed money for new program development such as Spanish translations of ISA programs.
As TCI and TCI EXPO gain more support, the financial resources they provide will increase. So will the benefits to the tree
care industry in general, our readers and TO EXPO attendees.
We are grateful to all who have made this possible, particularly those advertisers, NAA staff and Board members who had
the foresight to launch this endeavor. We have only scratched the
surface of what these resources can provide in the future.
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AP 0& Seminars Present New

"Wor

"The New Standard For
Microinjection
Tech noloy

Dimensions to Tree Care Professionals

The 1995 seminars are designed to instruct professional applicators on how to use the technology and apply the
product as an effective treatment to maintain tree health. The low cost, ease of application and effective results
reflect the value of the properly usedARBOPx microinjection system.

AM&Excellence Receives Worldwide Recognition

Ciba Turf & Ornamental Products selected the 4JBc?X unit for packaging and marketing their Alamo . systemic
fungicide for the control of Dutch Elm disease and oak wilt.
ring and welded seal design, larger capacity, see-through plastic. its unique
ARBOR leakproof units with its
dispenser tip coupled with the return to manufacturer" disposal system has established the 4BOB microinjection
unit as the industry's leader.

Contact you local jSRBOl distributm
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Systems at / -SQ")-(22-2' ) / /ai th

Warne Chemical & Equipment, Rapid City, SD
Call 1-800-658-5457 for details
12/13/94 Sioux Falls, SD
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1/12/95 Bismarck, ND
2/16/95 Great Falls, MT
2/17/95 Bozeman, MT

flr
Florida Silvics, Gainesville, FL, 1-904-373-3493
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Thiiikiiit Outside the Dots:

Plant Health Care In The '90s
By James B. Ingram
(The following article is excerpted in
part from a seminar presented at TO
EXPO '94 in Philadelphia.)

A typical arborist is pleased with himself when he is asked to estimate a pruning
job and he walks away with the order. I
used to be like that, but not anymore. Now
I realize that those of us who react to calls
in this manner are not really serving clients well.
I think that arborist firms are at differ ent stages in the process of being able to
deliver state-of-the-art plant health care
services. There is an awful lot of helpful
research and knowledge for arborists to
assimilate. Yet even if we knew all there
is to know about tree work, had the same
pricing structure and the same ethic, ulti-

-

I call myself a professional arborist, but I am really a teacher. Educating people has become the
most important part of my job.

mately what makes the difference is how
much we know about the people to whom
are trying to sell.
Another important attribute is to be able
to take a fresh approach to what we are
selling and how we sell it. I call this "thinking outside the dots."
Few callers are tree experts. Few are
proficient in landscaping. All they know

-
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The owner of this property is an avid flower gardener. However, the area was much too
shady for her plants to really thrive. The solution was to prune some trees in that part
of the yard to allow more sunlight. The result was a very happy customer.
4
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is that something seems to be wrong with
their trees and, out of desperation, they go
through the Yellow Pages and call somebody to fix the problem. The trouble is,
they really do not understand the problem.
It would be like me calling the pediatrician
in the middle of the night and asking for a
prescription to treat my son's high temperature. If my doctor were to satisfy that
request. I would fire him immediately because he would have let me become the
medical expert.
Arborists, like anyone else, become set
in their ways, and that is dangerous. When
we fail to see the urban forest for the trees,
we are not serving our clients. The client
may think that the only thing his trees need
is pruning, just as I might think that all my
son needed was a few pills from the pharmacy. However, dead branches may be just
a symptom of the client's tree problems,
not the problem.
I call myself a professional arborist. but
I am really a teacher. Educating people in
what we can do for them has become the
most important part of my job. And we can
do plenty - not just pruning.
The last time somebody called me for
an estimate for pruning his trees. I came
away with an order for more than the prunjog. \Ve cahlcd weak branches. We

fertilized because one of the reasons for the
dead branches was a nutrient deficiency on
the property. We mulched to hide the unsightly surface roots and bare areas under
the trees. We even planted more perennials near his boxwoods to attract beneficial
insects for mite control. The client has been
pleased with everything we have done so
far, and we will be doing more creative
things for him in the future.
Getting people interested in what we do
is becoming a big part of our job. If we can
find the interests of people before we set
out to prune a tree, then pruning is no problem. The most difficult service we have to
sell is pruning. So. why make it a problem?
Why make that the emphasis? I think the
emphasis is finding out what the client's
needs are.
When I was reviewing another pruning
client's needs, I discovered that she was
an avid flower gardener. However, her yard
was much too shady for her to get any satisfaction from her flowers. After my cre\\
pruned some trees and removed others to
let some sunlight into the garden area, I
took her order for some new bulbs and
bushes. These were installed by my crew
on a miserable, rainy day when I would
have otherwise kept them home. Checking
back later, I found that the client was ec static with her new flowers - ecstatic
enough to sign up for our IPM program!

The '90s arborist
Are you beginning to form a mental
picture of the '90s arborist? We have
evolved from the tree surgeon label, at
least the successful arborists have.
If you are going to educate the consumer, you must have the knowledge to
enable you to teach. The '90s arborist is
forced to broaden his horticultural horizons or be passed by.
What do you know about deer ticks?
As an arborist in the Northeast, you
should know all the ways to avoid getting the critters attached to your skin.
Deer ticks transmit the dreaded and serious Lyme disease. If that is all you
know about deer ticks, you are missing
something important. A '90s arborist is
completely familiar with the life cycle
and habits of the tick and knows how to
control its population on his clients'
properties. Perhaps you know that, like
all ticks, deer ticks thrive in cool, moist
environments. It is not enough to prune
the client's trees to let more sunlicht fil-

lain.

MW

Clients appreciate the advice that arborists have to offer, such as clearing snow away
from plants to prevent damage over the long winter months.

ter throiih the canopy to dr out the area
beneath. You also have to know that
these ticks live in the ecotone, not the
lawn, that they are spread mostly h\
white-footed mice, not deer, and that
they are easily controlled by properly
spraying their habitat with the correctly
labeled insecticide.
In Ocean County, New Jersey, a survey revealed that 61c/c of the residents
felt uncomfortable working in their gardens last year because of the fear of
Lyme disease. This tells you some of the
real needs of our clients. It goes far beyond pruning their trees, although that is
part of the picture.
You can drag properties to monitor
tick populations. We usually start in
high-use areas where children play. The
white-footed mouse carries the nymphal
stage of the tick. It is infectious, as the
nymph carries the bacterium that causes
the disease. To treat, we use a product
called Damminix. It is a cotton ball that
has been impregnated with pyrethrin.
The mice will forage during the night,
going into the tubes where the cotton
balls are. When they take the cotton to
their nests, it kills the nymphal stage of
the tick.
There are a lot of pyrethroid chemicals that will work for peripher\
spraying. We do not suggest a silver bullet, but a diverse management approach.
In fighting Lyme disease, we are once
again stepping outside of what we normally do as arborists: we're dealing with
TREE (ARE INDUSTRY - JANUARY 1995
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A closer look is sometimes necessary in
order to prescribe the right treatment for
a client's plants.

public health. We have to do something
about this, not just for our clients but for
our own people who work on the proper ties where we sell tree work.
Incidentally, there is a lot more that ou
have to know about ticks in order to do an
effective job for your clients. I ha\ e ut
touched on a fe'. high I iht here.

Applying your knowledge
When I was new to arboriculture. my
nemesis was the property manager who

called me in to quote prices for pruning
and fertilizing. I knew that what he was
really doing was keeping his landscaper
and lawn service in line because they
were doing the work. I stood little chance
of getting an order. I was just spinning
my wheels while I satisfied the property
manager's needs, not the property's
needs. After awhile. I learned how to
handle these people.
How do you "think outside the dots" in
these situations? You start by looking at
the site and applying all your knowledge
of dendrology and tree biology. You surmise the age of the landscape. You make
mental notes of the plant diversity and
competition. You note the condition and
relative value of the trees and shrubs.
When called to such a property, I
might tell the manager that I will not
consider bidding for his work until certain problems on the site were corrected.
To do so would not serve the owner's
needs. After his feeling of being insulted
wears off, he will ask me, "What are you
talking about?"
"Well, that specimen umbrella pine is
worth $12,000," I tell him. "It doesn't belong there, and in fact, your landscaper

The '90s arborist is forced to broaden his horticultural horizons or be passed by.

has been pruning this side through the
years, ruining the shape and density of the
tree. I don't want that. What I'd like to do
for you is move that tree for $500. Not only
do I want to move the tree, but I want to
hand dig it. It's a valuable species and I
feel that bringing a tree spade in would ruin
the co-existing plant material and also tear
roots. We need roots cleanly severed with
hand ground hand spades."
In an exchange such as this, what you
are really doing is selling the job that only
your firm can do - your special expertise.
That, to me, is the essence of a plant health
care service.
The property manager, who wants to
look creative, takes my ideas before the
board. I have landed a new client. In the

BRUSH REMOVAL IS
EXPENSIVE - EVERY DAY
Have you ever considered using a tractor for that long haul?
The most effective, durable and versatile Tractor Grapple in the arborist
industry. Gather brush, logs and other debris and move to chipping or
hauling points on right-of-ways, building sites, and other clearing projects
Cut Costs Dramatically. Imagine, stacking brush right where you cut
it. Then, your Tractor Grapple squeezes and compacts piles as you pick
up several bundles on your way to the roadside. The manpower to drag
brush is virtually eliminated.
Implemax Tractor Grapples are low-cost, inexpensive to operate, maintain
and transport - and your tractor is still available for many other uses.

For More Information Call:

800-587-6656
.1

ImpkMax
Implemax Equipment Co., Inc.
Bozeman, Montana

Please circle 21 on the Reader Sers ice Card
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process, I make sure not to hurt the landscaper, who will continue to do his pruning
but confine his activity to the shrubbery.
not the trees under my control. The lawn
service keeps its job, except for fertilizing
trees and shrubs. I have convinced the manager that properly analyzed soil samples
will determine which plants require fertilization and tell us which products to use.
He has never been approached this way before. All he was getting was some unknown
product broadcast all over the property
whether it was necessary or not.
We could go on like this through the
gamut of services, like insect and disease
control, integrated pest management ser vices, mulching, planting and
transplanting, plant selection and so on.

Jjj

1250

•• — .
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First hi S4e
Exclusive In Service!

Vermeer sets the standardfor safe and reliable brush chippers with longer feed tables.

•I- I

e

35 13iush C!)lJ)jJel

620 Brush C1llJ)]Jc1

1230 Brush C151j)jk'I

For more information see your
nearest Vermeer dealer or call
1 (800) 829-0051.

Verir'er
TM

DJtCh!ar

Vermeer Manufacturing Company • P.O. Box 200 • Pella, Iowa 50219 U.S.A. • (515) 628-311
©Vermeer Manufacturing Company, 1994.
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Wait around no longer! At American Arborist Supplies,
our entire existence reiiolues around shipping orders fIqt.
Everything we do is in preparation for that next
order. We keep our inventory well stocked. And
we've set up systems for the sole purpose of getting
your order out to you as quickly as possible. Most of
our orders are filled and shipped within twenty-four
hours of the time they are placed
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The arborist of the '90s will share his
knowledge with the landscaper and the
lawn people. In the process, he will let
them know that he is not there to hurt
their business but to enhance it.
He will also enhance the status of the
property manager as his beautiful site attracts new buyers and renters, and as
residents compliment his managerial
skills directly or through the directors
and owners. That's plant health care in
the '90s!

Pest management
Inventory is critical for pest management. Like most companies, we used to
do cover sprays. It's a waste of money,
time and effort. Now we're focusing on
species-specific management.
We know the plant species in our area
well, and we know the problems that
plague our species. If we are managing
a site and we know that a planting there
is characteristically plagued by tent caterpillar, we are going to be there with
timely treatment.
In the future, we want to go to inspection, inspection, inspection before we
treat anything.
Beneficial insects are a real wave of
the future. In nature, beneficials do a
pretty good job, but there just aren't
enough of them. So you can buy beneficial insects and release them before the
problem becomes too bad.
Sometimes you can attract beneficials
by recommending certain perennials.
How many of us have had a homeowner
ask, "Do you know what this is?" while
he was pointing to the ground, not looking at the trees? We should capitalize on
that by telling the client that more perennials on the property will mean more
beneficial insects, and more beneficials
will mean less spraying.
Sometimes you need to use a
macroscope to see what the proper timing is for treatment. If this isn't
happening now, it definitely should be
in the future. Why? There are some pests,
mites for instance, that you can't identify with the naked eye.
We release predatory mites to feed on
rust mites on hemlock. If you see a hemlock looking chiorotic, it's not necessarily
the result of a nutrient deficiency; it could
be rust mites. Rust mites are active in
March, but you probably do not see the
results of their devastation until May.

BUCKET TRUCKS

1974 International, '3 - 8. 13 spa with reach a:: H05 120
bucket, 125 working height .... .............. ..................$44,500

1983 International 5000 6x6, DT466. auto with Nolan
E75 bucket, 75' working height ............................ $49,500

1981 International 1954, 3208 Cat, 5 spdJ2 spd. with hirange 65' bucket ...................................................$39,500

1987 GMC, 3208 Cat. 5 spdi2 spd. with Taco 55' bucket
$34,500
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(3) 1989 GMC, 8.2 diesel. 5 spd,/2 spd. with 4-5' HI Ranger
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_'. '

....
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Typically, what happens in May? Some of our colleagues
may be telling clients that their hemlocks have red spider mite.
Not only that, they do the white paper test and they see all these
mites crawling around. Proof, right? Wrong! These could be
beneficial mites working on the egg masses of the rust mite.
You have to be careful.

Seasonal maintenance
Winter is upon us. This industry has to start managing landscapes in the winter. If we had been out there after the horrendous
snowfalls that the Northeast experienced for the last two years.
we could have saved some landscapes by just removing snow so
the plants wouldn't break. We should be removing ice dams from
gutters. If you don't do it, you run the risks of desiccation, damaged plants, and borer control later on.
It is often evident from damage to sensitive landscapes where
salt-ridden snow is piled. It is part of our job to think for our
clients for the ensuing year. People appreciate when we offer
advice such as keeping snow away from a sensitive species.
Borer control on the coattails of bad winters is a critical part
of what we do. It is part of our IPM program. Monitoring the
hatching and foraging of these clear wing borers is extremely
important to know for treatment of almost any species, from
lilac ash borer to rhododendron borer to dogwood borer.

Hazard tree evaluation
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Our tree population is aging and our urban forests are on the
decline. I won't go into detail on how to do hazard tree evaluation, but we have to be aware of it. When you walk past a tree

Our urban forests are on the decline and arborists must always
try to be aware of hazardous trees.

Useful PHC Publications
This is just a representative sample
of the text books, manuals and subscription publications dealing with PHC and
pest management. For more titles, contact your cooperative extension office
or arborist supply house.
Manual of Woody Landscaue Plants
Michael A. Dirr
Dept. of Horticulture
University of Illinois
Stipes Publishing Co.
10-12 Chester St.
Champaign, IL
Highly factual as well as anecdotal information on a wide variety of plant
material.
Branching Out
Bonnie Liscek & George Hudler, Editors
Department of Plant Pathology
Cornell University
334 Plant Science Building
Ithaca, NY 14853-4203
Information on specific pests, control
strategies, information sources, etc.
10

Handbook of Integrated Pest Management for Turf & Ornamentals
Anne R. Leslie, Editor
CRC Press, Inc.
2000 Corporate Blvd., N.W.
Boca Raton, FL 33431
With a chapter by Warren Johnson on
the use of oils on ornamentals and a
chapter by George Hudler on IPM for
Trees and Shrubs.
Pests of Landscaoe Trees and Shrubs
University of California
Div. of Agricultural & Natural Resources
6701 San Pablo Avenue
Oakland, CA 94608-1239
Contains 330 high quality full color photos, 70 line drawings and tables.
Bug Bulletin
Chuck Cornell
Nursery 1PM, Inc.
Box 1619
Westminster, MD 21158
A regional IPM newsletter for ornamental trees and shrubs.
TREE CARE INDUSTRY - JANUARY 1995

Biological Control of Insect and Mite
Pests of Woody Landscane Plants
Michael J. Raupp, Roy G. Van Driesche
& John A. Davidson. ext. entomologists
University of Maryland Cooperative
Extension
Agricultural Duplicating Service
6200 Sheridan Street
Riverdale, MD 20737
Also available: A slide series on the
same subject.
Landscane IPM (Bulletin 350)
John A. Davidson & Michael J. Raupp,
ext. entomologists
University of Maryland Cooperative
Extension
Agricultural Duplicating Service
6200 Sheridan Street
Riverdale, MD 20737
Includes detailed identification, monitoring and control recommendations.
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To really be prepared to do business in the 21St
Century -- just a few years from now -- perhaps you
should hire a cutting edge team of marketing, legal,
and financial consultants. Or, join the National
Arborist Association. We've done the hiring for you.
V_A,A experts have already developed free or low
t programs that offer:
ety and Technical
Liability
Training
isuran
Management Program.:....,..... National Pibikity
Federal
Marketing and Adverti
Employer Certification

ts

.,ers are ready for the future with inside
latpion on everything from plant health care to
naviga ever-increasing government regulations
haslannina for the future.
Plus, ners can network with other, nonde care companies - large and small --

to get their peers' point of view on everything from
pruning ornamentals to cuffing overhead; from haggling sales to negotiating contracts. We're even developing an on-line bulletin board to facilitate computer networking among members and our staff.
When you're in business, you can count on only one
thing: nothing stays the same. To stay competitive,
care companies must plan for next year and the
century. And the NAA should be a big part of
r plans. Join today fitv
year.
e NM to worlç
for the 21st cry.

The National Arborist Association
p.O. Box 1094
Amherst, NH 03031-1094
Leadi

l Arboriculture into the 21st Century.

today, you own it whether you look at
that tree on the property or not. Protect
yourself. If you have been to a site, document, document, document. There are a
lot of opportunistic people out there.

Pruning
Pruning has always been our major
task. When you break out the different
tasks that we do, from fertilization to
spraying to IPM - all of the tasks that fall
under the plant health care umbrella pruning always dominates the man hours
at the end of the year. Pruning will always be there. Keep that in mind when
you are talking to people. If you make
them happy first on something they are
more interested in, pruning will be easier
to sell. Now we have something for the
future.

Looking into the future
Conservation is the up and coming futuristic arboricultural form of work that
we have at our disposal. We are better
prepared to deal with trees than biologists: in many cases, we know more
about trees than biologists.

Conservation is the up and coming futuristic
arboricultural form of work that we have at our
disposal.

Another wave of the future is the edible landscape. The selection of dwarf
fruit tree species is profuse, and they are
more insect and disease free.
There is plenty of other knowledge
that the '90s arborist must have. He has
to be a judge of plant material, modern
equipment selection and use, seasonal
considerations, emergency situations,
weather, storm damage, chemistry, genetics, computer usage, plant
inventories, scheduling, timing, conser vation, pollution and probably a
thousand other details. It is not enough
to absorb this knowledge and store it
away in your head. It has to be used constantly as the source knowledge for your
teaching - to your client, colleagues in
related industries, your employees and

the general public. You are more than the
proverbial tree expert - you have earned
the title, "90s arborist." Take pride in
that accomplishment.
TCI

James B. Ingram holds a bachelor's
in forestry and agriculture from Penn
State. He works from Cape Cod as vice
president/division manager of the New
England Division of The Bartlett Tree
Expert Company. He is active in many
professional organi:ations and represents the American Society of Consulting
Arhorists on the Council of Tree and
Landscape Appraisers.

CARLTON MODEL 7200
72 HP DEUTZ TURBO DIESEL

Canton Model 7200 combines power
and cutting dimensions that no other
grinder can match. Model 7200 utilizes
a two stage V belt and PolyChain GT
drive system which offers many advantages over other types of drive systems:

HIGHLY EFFICIENT - Puts the Power to
ie Stump, not up in heat
PROVEN -These systems have been in
LLe field for years, not tried and
abandoned.

SIMPLE - No expensive pumps, motors,
radiators, fans or hoses to cause downtime and added expense.

LOW MAINTENANCE - No costly schedule of fluid and filter replacement.

Shown with optional suspension - a Car/ton exclusive!

Carito

PROFESSIONAL
STUMP GRINDERS

iF

JP Canton Company Div. DAF, Inc.
121 John Dodd Road
Spartanburg, SC 29303

HARD WORKING - Doesn't lose power
after cutting a few stumps or refuse to
work on a cold morning.

800-243-9335 803-578-9335
FAX 803-578-0210

1 YEAR WARRANTY - At Carlton we

''

Please circle 9 on the Reader Service Card
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ENGINE COMPATIBLE - No extra heat,
causing engine overheating and premature failure.
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believe in what we sell and so will you.

I

Honesty is the best policy
I would imagine that most commercial
arborists have encountered situations involving lightning damage claims where
they have been asked to compromise
their principles. (A nice way of saying
'commit fraud.")
Over the years. I have been approached many times to falsely
document that the loss of a tree was due
to being struck by lightning so that the
insurance company would pay for the
removal costs. I work very hard for my
clients, but I draw the line when it comes
to being dishonest for them.
In all probability, this is a national
problem for insurance companies to cope
with. Nonetheless, a great opportunity
for our industry. Suppose the NAA and
the ISA were to contact insurance companies nationwide, encouraging them to

seek only certified arborists for verification of tree-related lightning damage
claims. This network could save the insurance companies millions annually,
while promoting the certification of professional arborists.
Although being certified doesn t make
one honest, the risk of losing that certification may serve as a reminder that
honesty is always the best policy.

Wool
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THE NIEMEYER
CORPORATION
Distributors of Lawn
& Tree Care Supplies
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Featuring
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Gary Wolverton
Wolverton Tree Care Co., Inc.
Cedar Rapids, Iowa
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Letters should he addressed to:
Tree Care Industry, Editor
P.O. Box 1094
Amherst, NH 03031

SYSTEM

STANDING LINK

UPPER ASCENDER

Jzt
9' TO 18' FORESTRY BODIES

LOCKING SNAP 0 RING ON SADDLE CAR.ABINLR -.

LOWER ASCENDER
STIRRUP

B5168: The Industry Standard
Options:
• Removable Roofs
• Liftgates
• Cranes
• Extra Tool Boxes
• Custom Lettering
• Delivery
14' Long x 60" High
16/4 Yd 3 Capacity
L Tool/Thru Boxes
24" High Tailgate
Great Maneuverability

,44 deww~ ased

ae7eTa.'94
Let Us Furnish
Your Truck Chassis
50 Years Building Quality
Forestry Bodies
TRUCK BODY & EQUIPMENT CO
885 Harmon Ave.

BOX 355
NEWTOWN SQUARE, PA 19073

1-800427.2672

Columbus. Ohio 43223
For a FREE Brochure/Quote Contact Tom Siefert 1-800-288-0992.
Please circle 44 on the Reader Service Card
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Change Is In The Wind
GOP proposals may affect small businesses

By Brian Barnard
Republicans are now in the majority of
the 104th Congress. Newt Gingrich (RGa.) is geared to take control of the House
leadership and is waving the GOP's "Contract With America" to redirect the nation's
domestic policy. The contract proposes
several sweeping changes in current policy,
including cuts in Social Security taxes, reductions in capital gains taxes and tax
breaks for the middle class. The contract
also proposes to balance the federal budget by the year 2002 with provisions that
could help small businesses.
The contract, which was signed by
more than 350 incumbents and challengers last fall before the election, pledges
to bring 10 issues to the floor for votes.

Balanced budget
The balanced-budget amendment will
likely be addressed this month, becoming the new Congress' first "smashing
victory," as Gingrich has said. A balanced-budget amendment will severely
restrict Congress' ability to raise taxes
to reduce the deficit.
In order for such an amendment to become a reality, a three-fifths majority in
the House and Senate must approve the
measure. Although that is much more
likely today than one year ago due to the
Republic gains, the issue still generates
controversy. The most controversial aspect is the price tag associated with
balancing the nation's budget by 2002.
The White House says the GOP plan
would cost $1.2 trillion over seven years.
Most budget analysts suggest a figure of
$700 billion to $800 billion, while Republicans say it will cost nothing.
14

Also, if Congress does pass such an
amendment, three-fourths of the states
would have to approve it before it became part of the Constitution. This may
be tough because a balanced federal budget would place financial stress on states
that currently depend on federal money
for highway projects and other programs.

Spending limits
Under this plan, regulations affecting
private sector businesses like tree care
firms would be limited. Each congressional committee would have a limit on
the amount of spending, helping to reduce the budget. To exceed this limit, a
committee would be required to eliminate a current program.
An additional tag on the balanced-budget amendment is a line-item veto
provision, which would allow the president to veto an individual item in a
spending bill without having to veto the
entire measure. Although many Republicans have favored this measure over the
years, the underlying scare to most in
Congress is the shift in power this would
create from the legislative branch to the
executive branch as the White House
would have the final say on the details
of a bill that involves federal spending.
The Constitution gives this power to the
legislative branch.

Tax law reform
Beyond the measures in the GOP contract that address national security, senior
citizens, welfare and other important social concerns is an act titled "Job
Creation and Wage Enhancement." The
intent here is to give the private sector
TREE CARE INDUSTRY - JANUARY 1995

more economic flexibility through taxlaw and federal bureaucratic reform.
Included in the proposal are increases
in the value of investment depreciation
and further clarification of the home-of fice deduction. From the federal
perspective, agencies would be required
to assess the risk and costs of proposed
regulations and publicly announce the
cost of their policies. A greater emphasis in making cost/benefit analysis is
likely to occur. This forces agencies to
assess the financial burden when developing regulations, with priority given to
the less expensive options. Further, under an enforcement/policing plan,
agencies could be sued for not implementing a cost/benefit analysis.

Paperwork reduction
Another goal in the draft is to strengthen
the Paperwork Reduction Act so small
businesses can hire more workers to generate additional business instead of experts
whose sole responsibility is filling out government paperwork. The first step here will
likely be to reestablish the Paperwork Reduction Act's purpose.
Regardless of the success or failure of
the GOP's Contract With America, change
in legislature is with us. There will be fewer
Congressional committees and more power
will be in the hands of the House chairman.
With all of these changes, small businesses
will likely see a reduction in the federal
government's impact on their operations.

TCI
Brian Barnard is Government Affairs
specialist for the National Arborist Association.

Changing handles takes
one tool and one minute.

UGHTO

MAKE IT CUT CLEAN AND FAST AND EASY

REDUCE WORKER FATIGUE AND INCREASE PRODUCTIVITY.

Give us more cuts per hour, especially during
Qse last hours of long days at the end ofthe pruning
season. Give us a blade that we can replace without
taking apart the handles - one that holds its edge, is
easy to sharpen and simple to adjust The handles
should never need replacing but, ifthey do, it should
take only seconds and require no special tools.
By The way, make it unbreakable and guarantee
i/forever.

21-inch Al. 6620
cuts limbs up to
1 1/2 inches thick.

That's what you told us it would take to make the perfect
vineyard and orchard loppers. So we did it. And then some.
Our new line of aluminum-handled loppers cut so
clean, so fast, so easy and are so strong and simple to
maintain, that virtually everyone who has tested them says
they're the best loppers they've ever used.
The blade cuts with astonishing ease. Long, to reach
into tight areas; large, to slice easily through mature vines
and branches; the blade is Radial ArcTM ground and clad
with a tough, slick, three-layer
fluoropolymer that reduces friction to a bare minimum. This
blade requires one-third less
force than a conventional blade
to make the same cut.
The blade is a separate component. Changing it takes one
tool and one minute.
The forged hook is designed
to draw the material being cut
Self-aligning
closer to the pivot. This maxiPivot bolt
mizes leverage and minimizes
the effort required to make a cut. The hooks curvature is
shallow enough to easily slip between dense, tangled
branches and support wires. Yet it is deep enough to hold
the branch securely as the cut is being made. The sap
groove is deep and wide for improved self-cleaning.
The square-shouldered, right-threaded pivot bolt that
enables quick blade change is positioned so that the hook
and blade open wide with a minimum of handle movement— in other words, with less effort. And the same
coating that makes cutting so easy also self-lubricates the
pivot action.
The Santoprene® bumpers, which provide a cushy rebound at the end of each cut, are located low on the tang
well clear of the action. Replacing a worn bumper takes
only seconds. Tools needed? Your thumb and forefinger.
Our patented new handle design has astonishing
strength. The thick-walled aluminum tubing is ovalinherently stronger than round or rectangular stock. That
strength is then compounded by an internal wedge of

high-density, glass-filled nylon that expands as it is compressed during handle mounting. Even given severe abuse,
these handles are almost impossible to break. Given proper
use, they're indestructible.
The hand grips are designed for comfort and durability.
They're thick, to minimize hand fatigue. They're molded
of tough polyethylene and the bottom is extra thick for
longer wear when used to drag brush along the ground
and into a pile.
Our new aluminum handled loppers come in three
models. A 21-inch version with a 1½-inch cutting capacity
_ suitable for vines and shrubi
" And 26 and 32-inch models
/ with a 2 1/2-inch cutting
capacity for tree pruning.
WARRANTY
Like all our professional
tools, these toppers come with
a lifetime warranty. If they
break, we'll fix or
\Vv/
replace them.
Period.
0
We're also backing these tools with a
"Fast or Free" parts warranty. If your
Corona dealer is out of replacement parts,
call us. We'll have them to you within 48
hours or they're yours free.
If you try these toppers, we think
you'll agree that they're perfect, or close
to it. So we're making you this mone
back offer. Buy a pair. Prune with
them for two weeks. Use 'em and
abuse 'em. If you agree they're the
best, buy more. If you don't, return
them to us along with a note telling
us what you think would make
them better. We'll refund your pur chase price. Fair enough?
For further information, contact
264nch AL 6640
your Corona dealer or call us at
and 324nch AL 6660

LIFE11ME

1-800-234-2547.

cut limbs up to
2 1 /2 inches thick.

A Harrow Company
® Santoprene is trademark of Monsanto © 1994 Corona Clipper Company
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Majestic elms trees are as much a part
of Duxbury, Massachusetts, as the historic
buildings and landmarks that are sprinkled
throughout the seaside town. Some stretch
65 feet high over the small town's parks,
boulevards and family yards, and their
canopies have offered shade to several
generations of Duxbury residents. Dutch
elm disease, however, has taken its toll,
claiming at least 1000 elms within the city
limits since the 1940s, when the disease
gained a foothold throughout the country.
16

Duxbury's remaining elms have a
much greater chance of fighting off the
disease, according to test results from an
ongoing study involving 30 Duxbury
elms and Alamo®, a systemic fungicide
that prevents and controls the advancement of Dutch elm disease.
"This is proving to be a very divulging and promising study," says Dr. R. Jay
Stipes, a plant pathologist from Virginia
Tech, who is overseeing the project.
According to Stipes, the study shows
TREE CARE INDUSTRY
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that Alamo can prevent Dutch elm disease
from spreading to healthy trees and, in
some instances, stop the disease's advancement in infected trees. 'Several infected
trees in the Duxbury study are holding their
own," Stipes notes. "Two of the infected
trees appear to be in complete remission,
while the progression of symptoms has
been abruptly halted in several others. All
of these trees would likely have died within
the year of disease expression without the
Alamo treatments."

The Duxbury study began in 1991 as
a joint project between Ciba Turf & Ornamental Products, makers of Alamo.
and the town of Duxbury. Charles
"Chuck" Bramhall. director of
Duxburv' s land and natural resources at
the time, was looking for a way to save
the town's remaining elms, and Ciba was
interested in testing Alamo's effectiveness against Dutch elm disease, since the
product had already proven highly effective against oak wilt, which is caused by
similar fungi.
Stipes, who had already been performing clinical tests with Alamo at Virginii
Tech, was recruited to oversee the research project. "This test is very different
from the controlled infection study I did
in my campus research plantation." says
Stipes. "The Duxbury trees are located
in a very high-pressure disease area, and
we have no control over other environmental conditions that may affect the
trees' health."
Stipes. Ciba staff, town officials and
area arborists monitor the trees annually.
Stipes logs the percentage of disease
present in infected trees and watches for
signs of infection in the remaining
healthy elms. He also decides which trees
need Alamo applications.
Although Bramhall has moved to another position in the private sector, he still
watches the Duxbury project with keen interest. "The trees have responded very
favorably to the treatment." he notes. "The
fungicide has really shown its preventive
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Dr, R. Jay Stipes, of Virginia Tech,
drills a small hole into an elm tree's
flare root prior to inserting an Alamo
micro-injection unit.

A light tap from a hammer releases the
Alamo fungicide from the micro-injection
unit into the elm tree.

benefits, since none of the healthy trees that
were injected have been infected by Dutch
elm disease. And it has prolonged the life
of some infected trees as well."
Since the study began. Stipes has experimented with dosage amounts to find
the most effective treatment and frequency levels. "By increasing Alamo's
rates, we've seen more effective disease

control, and the residual period should
be lengthened." he notes.
The Dutch elm disease fungus
(Ceraiecvstis u/mi) infects and eventually plugs the vascular system of trees.
In effect, this "starves" the tree, as water and nutrients are not distributed
throughout roots, trunk, branches and
leaves. Leaf flagging and vascular strip-

/20" D.B.H.

EFFECTIVE
AFTER INFECTION?

Micro-injection
10 ml. feeder tube
& capsule

20

YES

16i64 inch

Large volume
pressure injection
in root flare

30-40

YES

11/64 inch

Micro-injection
feeder tube
& capsule

10

YES

PRODUCT
NAME I MANUF.

SIZE OF
INJECT. HOLE

INJECTION
METHOD

Alamo
Ciba-Geigy Corp.
P.O. Box 1830()
Greensboro, NC 27419
910-547-1160

11/64 inch

Arbotect 20S
Merck & Co., MSD AG VET
P.O. Box 2000
Rahway, NJ 07065-0912
908-855-3800
Fungisol
J.J. Mauget Company
2810 North Figeuroa Street
Los Angeles, CA 90065
(800) TREES-RX

NO. OF UNITS
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ing are symptoms of the disease. Often
a rapidly developing disease, it can kill
a tree in one season.
Alamo, which prevents the vascular
plugging, is injected into a tree's flare
roots at or below the soil surface. The
product is most effective when used preventively, before symptoms are apparent.
However, it may be applied as a rescue
treatment, to prolong the life of trees
with as much as 20% crown loss. In some
instances, if caught early enough, it may
even cure infected trees.
At the study's onset, Alamo was applied through a macro-injection system
in a high volume of water. Depending
upon the tree's condition, uptake of the
product by the tree could take anywhere
from two to 24 hours.
During the past year, Alamo applications have been simplified and shortened
with the introduction of a micro-injection system. The new system consists of
individual 10-milliliter Alamo units that
are inserted into small holes drilled in a
tree's flare roots. A light tap from a hammer releases the fungicide into the tree.
Since Alamo is water soluble, it translocates readily throughout the tree.

Often a rapidly developing disease, Dutch
elm can kill a tree in
one season.

Company officials estimate that the micro-injection units save six to seven
hours in labor per tree over the previous
application method.
Rolf Briggs, a certified arborist in
Holliston, Massachusetts, also has monitored the Duxbury project from the start.
Briggs, president of Tree Specialists,
Inc., oversees the health and maintenance of 16 mature elm trees, including
one with a 56-inch diameter trunk. "Finally, we've found a reliable product that
is helping us save our remaining valuable elms," says Briggs.

Briggs, who's been working with the
new micro-injectors, has been pleased
with the product's performance. 'Our
experiences combining Alamo and sound
tree maintenance such as watering,
mulching and the pruning of infected
woody materials have been very good in
both the delivery of the material to the
trees' vascular systems and its effects,
notes Sean Stockier, a certified arborist
who works with Briggs.
As the Duxbury research begins its
fifth year. Stipes looks forward to honing Dutch elm disease treatment. "At the
start of the test, I was hoping to determine if Alamo can prevent and/or cure
Dutch elm disease," he explains. "As
each year passes and we gather more information, we're better able to answer
that question. Plus, we're trying to refine
rates and determine how the product
works."
TCI

This article and accompanying data
do not constitute an endorsement of
products mentioned.

Are You Fertilizing the Trees
or
Feeding The Insects?
Root zone treatments with i ron ROOTS® Concentrate will improve tree health without
producing the lush new growth that insects thrive on.
Woolly adelgid is one such insect that seems to thrive on trees treated with nitrogen
fertilizers. Specialists have recommended against fertilization of hemlocks that are infested
with Woolly adelgid.

ironROOTS® contains no nitrogen. It is a patented blend of kelp, humic extracts and
vitamin B 1 , with 4% fully chelated iron. ironROOTS® improves water uptake, stress
tolerance, chlorophyl production and can be tank mixed with systemic insecticides to help
control hemlock Woolly adelgid. Call us for more information:
1-800-342-6173 or in New England and N.Y. 1-800-841-2498.

A Division of LISA Products Corp.
24 Science Park, New Haven, CT 06511
* ROOTS and ironROOTS are trademarks
of USA Products Corporaton
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Choosing A Bank And Banker
By Joseph Arkin

A good banking relationship can contribute to the success of almost every
business enterprise. That contribution
can come from loans that finance expansion or fill gaps in a firm's cash flow. Or
it can come from advice that helps solve
a financial problem, or - perhaps surprisingly - it can come from contacts or
references that help a business achieve
the sales necessary to become profitable.
Of course, banks vary, and bankers
vary, even within the same bank. In both
instances, some are more attentive to the
needs of independent businesses than
others.
Consequently, choosing a bank and a
banker becomes an important task for a
business manager. Let's review the major considerations that should drive those
choices.

Major considerations
First, dispense with convenience as a
major consideration. Don't keep your
main operating account at a bank merely
because it provides easy access. Of
course, maintaining a petty cash or transfer account at a nearby bank makes
sense. But place your primary business
account at the bank that can make the
largest contribution to your business,
even if it's on the other side of town.
Next, focus your search primarily on
banks that appear oriented toward businesses.
Indeed, some emphasize "retail" banking - i.e., services directed toward
consumers rather than businesses. While
such banks welcome business accounts,
retail banks typically lack the expertise
necessary to make a continuing contribution to the success of a business
enterprise

Location often distinguishes retail
from business-oriented banks. Thus, you
find most retail banks located in predominantly residential areas, locations
that make the banks most convenient for
consumers. Business-oriented banks
typically are found in areas where commercial enterprises predominate.
There are exceptions. On occasion, the
best business banker may be found in the
most unlikely location. However, references rather than location most often will
lead you to such banks and such bankers.
Advertising also may provide the lead
that identifies business-oriented banks.
Those that publicize services for businesses are more likely to understand the
needs of an independent business enterprise. Again, there are exceptions. But
banks advertising for commercial accounts presumably can provide the
services that justify the attraction.
Of course, even honest advertising can
oversell a bank's services. Other criteria
ultimately should guide your choice of a
bank and banker. However, in the absence
of other leads, banks advertising business
services deserve consideration.

Personal references
In any event, personal references typically provide the best leads to good
banks and bankers. That holds true for
some logical reasons.
First, every business needs a bank. For
some businesses that may represent only
a need for the bank's checking account
services. However, most businesses periodically need other bank services,
predominantly in the form of loans or financial advice. Consequently, the fact
that a business uses a particular bank
seldom is a matter of chance.
Indeed, no business manager will
maintain a relationship with a bank that
TREE CARE INDUSTRY JANUARY 1995

can't or won't meet his firm's needs. A
manager displeased with one bank's services will soon find another that satisfies
his needs. Consequently, any recommendation offered typically will be based on
satisfactory experience.
Moreover, an individual who recommends a bank often can help you get started
with a personal introduction to his banker.
From one perspective, that makes the process of establishing a relationship easier.
At the same time, such references represent the major source of business
customers for most banks, far exceeding
the number attributable to advertising.
Bankers typically receive such references
as compliments and try to provide service
to the referral accordingly.
However, a bank reference doesn't require a personal introduction to make it
useful. The knowledge that a respected
business associate is pleased with its ser vices makes a bank a candidate for your
firm's account. You easily can establish
the necessary personal relationship.
Incidentally, don't limit your search
for bank references to immediate friends
or business associates. Suppliers or customers or friendly competitors typically
have needs in common with our firm's.
Don't hesitate to ask for references to
banks and bankers meeting those needs.
Don't be concerned about any negative connotations that might be raised by
the request. Such queries are common
among business managers and owners.

Sorting through the list
Of course, developing a list of likely
prospects only starts the process that selects a bank and banker for your
business. Next, you must sort through the
list (which will be shorter than the discussion implies) and identify the most
suitable candidates for your business.
19

Two interrelated concerns should be
foremost the sorting process.
First, is the bank likely to understand
your firm's particular needs for credit consideration when they arise? That doesn't
mean that a bank has to make a loan in
order to get your business, although that
frequently occurs. Nor should you expect
an open-ended commitment to extend
credit in the future. Prudent credit practices
naturally preclude such commitments. A
bank can only offer reasonable assurance
that it will consider your needs fairly.
However, it isn't unreasonable to expect
a bank to demonstrate that it understands
the characteristics of the credit consideration your business requires.
Does your firm periodically have a
need for special equipment financing?
Do you occasionally need loans secured
by accounts receivable or inventory?
Does your firm have seasonal or cyclical needs for short-term, unsecured loans
to meet predictable working capital requirements? Whatever the special
characteristics of your firm's needs for
credit, does the prospective bank understand?

Don't assume that even a business-oriented bank automatically will understand
your firm's normal credit requirements.
Your business is unique. Even larger
banks often lack significant experience
with businesses in a number of industries. A bank easily may lack experience
with businesses such as yours. A bank
without such experience may find your
credit request questionable, even though
those requests represent the norm in your
industry.
Consequently, you should gain some
estimate of a prospective bank's experience with businesses like yours.
Of course, to some extent, that estimate already exists if you were referred
to the bank by a competitor or supplier.
However, you want to improve that estimate before establishing relations with
a particular bank.
For the most part, developing that estimate will be part of the second major
concern that enters into the selection of
a bank for your business. That is the
choice of the particular banker who will
become responsible for handling your
account.

In fact, selecting a bank for your business ultimately should center on the
selection of a particular banker. After all,
that banker becomes your firm's primary
communications link to the bank. He also
becomes your representative on the
bank's credit committee. His knowledge
of your business and industry will
strongly influence whether your business
receives bank credit consideration.
In short, center your estimate of a
bank's likely contribution to your business on your personal contact with a
banker.

The banker
Begin that estimate with some obvious - but essential - personal
considerations. Can you communicate
with the banker? Does the banker appear
interested in you and your business?
Does he emphasize the services he and
his bank can provide? A negative response to any of these questions signals
potential problems and indicates that you
haven't yet found the bank and banker
for your business.
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RAYCO

"THE STUMP CUTTER PEOPLE"

4255 LINCOLN WAY EAST WOOSTER, OHIO 44691
PHONE TOLL-FREE: (800) 392-2686 NATIONWIDE AND CANADA
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Now treating one tree

Alamo has always been

for oak wilt and Dutch elm

the most effective cure

disease doesn't have to be

for oak wilt and Dutch elm

an all-day job.

disease you can buy. Now

Because Alamo® now
comes in a micro-injection
unit that reduces treat-

it's the most expedient,
as well.
So you can save the

ment time from over six

tree, without killing your

hours to less than one.

schedule in the process.

cf1995 Ciba-Geigy Corporation, Turf and Ornamental Products.
Always read and follow label directions.

Please circle 10 on the Reader Service Card

If you feel personally comfortable
with a particular banker, proceed on to
the estimate of his knowledge of your
business and industry. Most often, that
estimate must develop subjectively, from
the normal interaction that enters into the
development of a business relationship.
Does the banker appear to understand
the nature of your operations? Has he left
his desk in the bank to pay a personal call
on your business? Does he understand
the jargon peculiar to your business and
industry? Is he knowledgeable about
other firms in the industry? Or does he
appear willing to learn?
Positive responses to some or all of
these answers will not make your choice
of a bank and banker certain. But if significant gaps appear in the answers you
need to continue your search. You
haven't found the bank or banker for
your business. As unlikely as it seems,
that represents progress in your search.
You then can focus on a smaller number
of likely candidates.

The second bank
However frustrating it often appears.

MEMBER NATIONAL

a conscientious effort eventually will locate a bank and banker that can help your
business. You will have access to credit
consideration. You will have a valuable
credit reference. When necessary, you
will have a ready source for financial advice. However, never assume that a
banking relationship is permanent.
Instead, protect your business from
potential changes in your primary bank's
policies or the decision by your banker
to change jobs. In the extreme, such
changes raise the specter of a premature
demand for repayment of a loan. As a
potential problem, such changes can
make the approval of a loan or renewal
request questionable. How the bank
views your business will become a matter of concern rather than a matter of fact.
Your protection comes from simultaneously maintaining relations with a
second bank, even though you are presently satisfied with your primary banking
relationship.
Maintaining a deposit account with
your alternative bank isn't a necessity,
although deposits always contribute to a
positive banking relationship. Indeed,

communication stands as the most important element.
Consequently, keep your alternative
banker informed about your circumstances. Provide current financial
information. Provide the insight that
makes the bank familiar with your operations. Then, when the need for a
change arises, you will have a bank waiting for your business.
Maintaining a relationship with an alternative bank doesn't involve
subterfuge. It's a common practice by
prudent business managers that most
bankers understand. Certainly, relying
completely on a particular bank or
banker doesn't make business sense
when change remains the norm.
TO

Joseph Arkin holds a bachelor' sfrorn
St. John's University, and a master's in
business administration from Pace Universitv. He is licensed by the states of
New York and Florida as a certified public accountant.
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THE ONE STOP EXPERT SOURCE

1-800-645-6464

An Inexpensive Means
To Providing More Profits

VITA TREE & SHRUB

The POLARIS IPM

The Most Natural Organic &
Mineral Based Root Developer,
Fertilizer and Soil Conditioner
On The
Market.

6 Tanks, 900 Gallons, Choice
of Pumps.

Spray System

Will not cloq.
525 Gallons, 10 GPM, 300 Ft.
Hose, Electric Reel
Special Price: $3,289

Economical
To Use.
Only About
20/GaI.
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Increases
Productivity.
Do Multiple
Treatments At Each Stop.

Pressure Washing Trees & Bushes
By Shaw James Hazen
We usually think of pressure washing with regards to cleaning equipment
and driveways, etc. While it works great
for cleaning mud off truck tires, it can
also be used for blowing dead needles
and leaves off trees, removing loose or
charred bark, or mechanically removing
some types of insects from trees and
bushes.
The before and after photos at right show
how charred bark is removed from a
coastal redwood (Sequoia semperviren.$)
with a 2200# psi pressure washer. An illegal drug lab caught fire and burned the
house as well as many of the surrounding
trees. The new owners had the house rebuilt and removed the overburned trees.
but this charred redwood remained as the
sole reminder of the dark legacy of the previous occupants.
Washing off the outer layer of bark
was the only solution to this common
situation. Cutting or scraping the outer
bark would prove too injurious to the tree
and would not be cost-effective. Sandblasting also would be cost prohibitive,
messy. and also potentially injurious to
the tree. Although this redwood bark was
left with minor traces of charring within
the furrows of the exterior bark, the pressure washing technique was a success in
its cost, ease and result.
"P-washing" is also great for cleaning
roofs, gutters, windows and decking, and
it can be facilitated by the use of lifts and
booms commonly found in our industry.
Dead needles and leaves can be blown
out from above the canopy where pruning may not be feasible or affordable.
Moss and lichen virtually spring off any
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The bark on this redwood was charred when
a fire broke out in a nearby building.

Pressure washing removed most of the
charred bark.

surface attacked by a "p-washer" of adequate strength.
Many tree services already have these
devices on line, some rent, but others are
still not privy to the virtues of these labor-saving machines. They are relatively

inexpensive (units start around $500),
easy to use (5 minutes to train), safe (always wear eye and ear protection when
appropriate), and environmentally sound
(operable without loud noise or harsh
chemicals).

Shaw James Ha-- en is an arhorist and
freelance journalist in Orinda, California.
Share your innovation with TO and we
will pay you $100. Submissions become the
property of TO and are subject to editing

for grammar, style and lenth. Color oiblack-and-white photos are welcome. Entries must include the name of a company
and a contact person or they will not be
considered for publication.
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TC1's 5th EXPO Scores High
TC1 EXPO just keeps getting bigger and better
every year "This was the largest arborist industv
selling products trade show under one roof sponsored by NAA, with attendance exceeding 1800,"
says NAA Executive Vice President Robert Felix.
EXPO '94 drew 1878 attendees, an increase of
56% over EXPO '93 attendance of 1244.
According to responses on an EXPO survey, more
than 90% of attendees indicated that future equipme/it decisions are based on their evaluation of
products shown at EXPO '94 while 56% said they

attended the trade show to buy products and services
from exhibitors. The survey also showed that 42% of
attendees sought to expand their base of business and
26% were looking to increase their level of services that
exhibitors displayed.
TC1 EXPO '95 in Indianapolis is expected to be even
larger Exhibitors are already planning to show their
newest equipment, now being field tested, including
aerial lifts, chippers, stump cutters, tree spades, trucks,
engine, chemicals, formulators, arborist supplies, business services, computer software and marketing 400ls.
TCI EXPO '95 will be held at the Indiana Convention
Center & RCA Dome, November 16-18. The host hotel
will be the Hyatt Regency, with the Omni Severin the
secondary hotel.
Details will be available soon on seminars, pesticide
and ISA certification courses, networking events and the
largest buying trade show for the arborist industry. For
more information, contact the NAA at 800-733-2622.
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Our Trees In Winter:

The Invisible Performance
By Fred Morgan
When we think about our trees, many
of us understand the coming of winter to
mean a kind of shutdown, hibernation or
even "temporary death" symbolized by
leaf fall, barrenness to the eye, and cessation of function (dormancy). Yet
dormancy in this sense is an unfair and
misleading overstatement. Indeed, what
many consider as an autumnal apogee in
the botanic cycle of life is, in reality, a
critical and necessary time in the growth
and health of green trees. It is, when understood, the season of promise.
Historically, botanically, romantically, and in many other ways,
springtime is recognized as the season of
the resurgence of life - and rightfully so.
Yet most often the critical functions of
that other transitional season are either
unknown or ignored.
In fact, it is fall and winter that together lay the base for life. It is a
beautifully recurring pattern that can be
awe-inspiring and even encouraging; a
new grasp of just how it comes to be may
change forever our appreciation of the
perennially resident miracles of adaptation, response and the continuance of
life. It is not at all untrue to say that fall
and winter are together the "season of the
roots." Here, below the soil and out of
our sight, occurs the preparation for the
supply and support of next year's growth
and glory. It is this autumnal/hibernal expansion of new roots in and through the
soil that is the promise.
Roots provide support (anchorage),
storage of energy (sugar-carbohydrates),
absorption of nutrients and water from
the soil, and transport of fluids along an
intricately designed two-way highway.
26

In fact, it is fall and
winter that together
lay the base for life. It
is a beautifully recurring pattern that can
be awe-inspiring and
even encouraging.
This fourfold behind-the-scenes role
should win "Best Supporting Actor" in
season and out.
In season, the recombining of carbon
molecules in the photo-synthetic process
requires water. This water requirement
is supplied by extraction/absorption of
soil water by tiny blonde root hairs. In
most soils, these little root hairs - .5mm
to .1 mm in diameter - are assisted by the
presence of fungal hyphae called mycorrhizae (fungus roots). This tiny
procurement system is so delicate and
fine that it may never be seen in a
spadeful of dirt. It is therefore very susceptible to damage or dysfunction in a
number of ways.
Near the end of summer (approaching
"out of season"), the chloroplasts in the
leaves where sugar is manufactured are
caused to be shut down by decreased light
in the shortening days. The function of the
leaf is now nearly complete. Soon after the
leaf's true colors (pigments) are unmasked
by the departure of chlorophyll, the leaf
TREE CARE INDUSTRY - JANUARY 1995

will die. Sugar (carbohydrate) is stored in
all parts of the tree and is used in the root
system for new root extension. So long as
soil temperatures remain generally above
47 degrees F., root growth may continue
throughout the winter months, ceasing only
as the longer spring days and rising mean
temperatures cause bud swell and the capillary uptake of water and sugars.
So for the wintertime, the root zones,
the roots and their function occupy center stage. And a lot can go wrong,
especially in busy places occupied by
people and the things that people do. One
big danger for those delicate little root
hairs and their phosphorus-grabbing mycorrhizal assistants is soil compaction.
The most notorious place for compaction
is on construction sites, but soil compaction can occur on other spots also. Foot
traffic under trees in public or private areas can do the same thing over time.
Also, clay soils in manicured lawns
where natural mulch and organic materials are systematically removed can over
time compact and lose its capacity to retain oxygen (air).
Almost always, trees living in artificial environments also need artificial
help. They don't (can't) take care of
themselves. Neglect of "lawn trees" does
not so often imply death as it does function diminishment and consequent
susceptibility. If death does come, it is
usually the caboose in a long invisible
train of multiple/compound events often
separated by several seasons. Few things
"just happen."
Another big danger for roots - and then
the entire tree - is water in wrong
amounts, either too little or too much.
Now too much water can "just happen"
if it rains too much, but just as often it is

BROWN RIGHT=O F=WAY 9601

Ift

91/2 Foot Brush
Shredder

A&

The New Brown 922 fool brush
shredder is designed to quickly reclear your right-of-way and is most
effective in light to medium growth
areas. This shredder is ideally suited
for use behind a properly guarded
farm series tractor with dual wheels
for maximum flotation and traction.
Designed for rugged mowing without
excessive weight. Light enough to
be used in rough areas yet heavy
enough to mow your 3 to 4 year
growth.
True Cutting Width: 114" (9/2 ft.) • Cutting Height: 1" to 12" • Overall Deck Width: 120" (10 ft.) • Frame Construction: 2x3x¼"
Tube; 3x3x 3/8" Tube; 4x4x½" Angle; 5" & s/s" Steel Plate • Deck: /4 " Steel Plate • A-Frame: 3x4x/4" Tube with Flex Link Cat.11
Weight: 3,600 lbs. • Blades: 4- 5/8"x6" Heat Treated Alloy • Blade Bar: 1" Solid Plate, 36" Diameter • Drive Shaft: Heavy Duty
135 HP with Heat Treated Tubes, Size 48 • Tail Wheels: 2-600x9 Laminated Tire with Guarded Fork Mount • Divider Gear Box:
270 HP with 1 1/4 " Spline Shafts • Outboard Gear Box: 165 HP with 1 ca" Input Shafts & 2 13/6" Output Shaft • Slip Clutch: Heavy
Duty 100 HP, 4 Disc Clutch, Fully Enclosed • Horse Power Requirement: 95 to 120 PTO Horse Power • Maximum Material Size:
3" to 4" Material (What Can Be Driven Over)
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Tremudous fly .'iheel effect crea:ec 0/ a 5/C D. 0O0 aa'.
reduces tractor lugging while cutting heavy material.
Blade contact 54 times per second created from 810 RPM
blade bar speed.
Cutting diameter up to 8" (depending on model) allowed by
open back cutter deck design.
Can replace your standard grass mower as well as your
chain saw (in most conditions).
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ad the material in a matter of seconds
saving you time and money.
6. Proven in all types of terrains (limited only by your tractor).
* The only TRUE heavy duty mower on the market, with unit
weights of 1,750 lbs. to 2,400 lbs.
* 1 0's of thousands of miles of experience; unmatched in
serviceability, in Right-of-ways across the country.
* Over 3.500 units in operation in all types of industries.
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CALL TODAY FOR MORE DETAILS
AND FREE BROCHURE.

1-800-633-8909
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The Tree
Cutter
Advantages
Available In
Hydraulic Or
Mechanical
Drives

MANUFACTURING CORPORATION
ROUTE 3
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OZARK, ALABAMA - (205) 795-6603
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als know "down-time"
.
costs money that's why
more VERSALIFTSgo
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into the field every month.
Low maintenance, long
He, dependable service, and now 60-foot working height is
yours with the VERSALIFT VO-55! Here's your chance to get
the best aerial device available at a down-to-earth price.
Standard features include continuous rotation, start/stop, full
pressure hydraulic controls and more.

VERSALIFT ... your next aerial lift!
Write, call or fax
for a quick quote
MANUFACTURING COMPANY

TIME

P.O.Box20368

• Waeo,Texas 76702-0368 *Phone 817-776-0900 'Fax817-776 -7531
Please circle 48 on the Reader Service Card
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the overuse or misuse of irrigation systems - a preventable event. Especially in
clay soils, excessive water over an extended period can lead to a soil condition
known as anoxia, which is the absence
of air in the soil. Air and water cannot
occupy the same spaces at the same time.
In this environment, those root hairs will
"drown" or at least become impaired in
their ability to do their job. If they're not
blonde, they're not working.
Too little water is the opposite problem.
While more tree owners seem more aware
of this potential hazard, somehow wintertime seems to be taken as a "King's X
Period" and it is not so at all. Winter desiccation is not uncommon in evergreens
and it occurs in deciduous trees as well.
Watering is important even in the winter
during periods of little or no rainfall. Long
slow applications should be spaced out four
to six days apart to permit intermittent drying and aeration of the soil. Deep watering
also encourages the establishment of a
deeper root system that will be more
drought resistant. Watering and aeration go
hand in hand: you can't have one without
the other.
Sometimes another thing to check or
monitor is pH. This is a numerical measure on a logarithmic scale of acidity/
alkalinity in the soil. This soil state is
critical because it affects the form and
consequent availability of certain minerals to the plant. For example, iron may
be unavailable to the plant, even though
it is present in the soil, when pH is too
high (alkaline). Generally, pH can be
lowered with sulfur and raised with lime.
A happy range for most trees is 6.0 to
6.5, pines and some others excepted.
There are many more factors in the wintertime tree health equation, but the
concerns mentioned here seem to be the
most common source(s) of trouble, year in
and year out. The bottom line is that it is
helpful to remember that trees and plants
in general are very much like us in one important way: If we get our rest and exercise
and eat right, we're not as likely to catch a
cold that can deteriorate into pneumonia,
even in the winter.
TCI

Fred Morgan is a consulting arhorist
in Cordova. Tennessee, and is a member
of the American Society of Consulting
A i-hoi-ists.
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4.5 cubic-inch 757 to the compact

300S, every Shindaiwa is built
for maximum cutting efficiency,
minimum cost of ownership.
It's the result of flawless construc-
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tion. Small displacement, high
output engines. And engineering

You want a
stronger business.
Have you considered
a stronger saw?

tolerances normall reserved for
Formula One race cars. For added

To the average citizen, a chain

at Shindaiwa. We manufacture

protection, you're backed by a

saw is a cutting tool. No more, no

high-performance chain saws for

national network of independent

ofessionals. People

servicing dealers. So visit one soon.

on it for your liveli-

who demand the

Because if you're running a busi-

hood, a saw is more

rock-like reliability,

ness, shouldn't you be running the

w weight, easy start-

strongest business tools as well?

less. But if you depen

than just a cutting too
It's a business tool. Which is why
you should take a good, hard look

ing, and smooth power few saws
deliver. Ours do. From the all-new,
Please circle 46 on the Reader Service Card

EIIi

ii 1 T L1 IVI

SE
E," 'iIi

II[1I L

tI ____

RI SIUPLY 1111 IMIN IlIuM

-

Through February
PLCAAs Regional Road Show
Contact: 800-458-3466 for dates, locations
January 20
Western Tree Management Symposium
Los Angeles County Arboretum
Arcadia, Calif.
Contact: Michael Mahoney, 714-6739075
January 23-24
ISA, WAA Chapter Conference
Holidome Convention Ctr./Holiday Inn
Stevens Point, Wis.
Contact: 414-286-3593
January 23-26
Professional Horticulture Conf./VA, Ltd.
Virginia Beach, Va.
Contact: Polly Carden, 804-523-4734
Our comprehensive, cost
effective, proven training for your
tree workers...
• Reduces liability risk
• Improves productivity
• Upgrades worker skills
• Meets safety requirements
Since 1985, ACRT has trained
more than 10,000 tree workers
nationwide. With just the right
blend of classroom teaching and
field experience, we'll have your
new workers ready to climb and
your experienced workers ready
for promotions or certification in
a week or less.
Basic and advanced arborist
courses are taught at our headquarters each month. We can
also customize specific job skills
courses for your requirements.
Write, phone or fax for rates,
course dates and openings.

The ACRT Institute
of Arboriculture &
Urban Forestry
P.O. Box 219
Kent, OH 44240-0219

800-622-2562
Fax: 216-673-3205
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January 31
Michigan Arborist Association
Vehicle inspection, operation and
maintenance seminar
Southfield Civic Center
Contact: 810-391-0030

February 14-18
NAA Annual Conference
Buena Vista Palace
Orlando, Fla
Contact: 800-733-2622
February 21-23
Illinois Landscape Contractors Assn.
Winter Seminar
Lisle/Naperville Hilton
Lisle, Ill.
Contact: Julie Nicoll, 708-932-8443
February 25
Long Island Tree Conference
S.U.N.Y. at Farmingdale
Contact: 5 16-225-1569
February 28
Michigan Arborist Association
Disease practical applicator training
Southfield Civic Center
Contact: 810-391-0030

February 6-7
30th Annual Penn/Del ISA Shade Tree
Symposium
Lancaster Host Resort
Lancaster, Penn.
Contact: Elizabeth Wertz, 215-795-2096

March 1-4
Calfornia Interior Plantscape Assn.
Conference & Exhibitor Showcase
Irvine Marriott
Contact: Peter Herrera. 408-262-9299

February 6-7
Illinois Landscape Contractors Assn.
Landscape Foreman Training
Willowbrook, Ill.
Contact: Julie Nicoll, 708-932-8443

March 10
Landscape IPM Symposium
National Arboretum Building
Washington. D.C.
Contact: Scott Aker, 202-245-5975

February 7
Michigan Arborist Association
Insect Practical Applicator Training
Southfield Civic Center
Contact: 810-391-0030
February 7-8
S. Illinois Grounds Maintenance School
Geteway Convention Center
Collinsville, Ill.
Contact: Ron Cornwell, 618-692-9434

Please circle 2 on the Reader Service Card
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February 8-10
Illinois Landscape Contractors Assn.
Landscape Sales training
Holiday Inn
Willowbrook, Ill.
Contact: Julie Nicoll, 708-932-8443
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Is your non-profit organization sponsoring an event of
interest to other arborists? TCI
will publicize it in Industry Al manac, free of charge.
Send details to TCI, Industry
Almanac listings, P.O. Box
1094, Amherst, NH. 03031.
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Arborist Day At Arlington National Cemetery Receives Arbor Day Award
Arhorist Day at Arlineton National
Cemetery has been named recipient of
The National Arbor Day Foundation
Project Award.
The award will be presented at Arbor
Day Farm's Lied Conference Center in
Nebraska City, Nebraska, at the gala
23rd annual National Arbor Day Awards
Banquet and Ceremonies.
One of the highlights of the awards
ceremonies will he an audio-visual pro-

duction featuring the work of each award
winner.
Each year the Foundation recognizes
outstanding projects and educational efforts that foster attainment of J. Sterling
Morton's goal of responsible stewardship to benefit mankind now and in
generations to come.
Individuals, public and private corporations and organizations, schools, clubs.
service and humanitarian organizations.

communities, institutions, and governmental organizations have all made
profound contributions toward realization of the Arbor Day ideal.
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RAPCO
CARBIDE
CHAIN...
WITH RAPCO
CARBIDE CHAIN
YOU CAN CUT
20 to 25 CORDS
WITHOUT
RE-SHARPENING!

I

like
a
Diamond
WORLD'S FINEST!
RAPCO"'INDUSTRIES INC.
SALES BY: RAPCO MARKETING INC.
P.O. BOX 5219
VANCOUVER, WA 98668-5219
PHONE: 1-800-959-6130 FAX 503-255-4807
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SYSTEMIC INSECTICIDE IMPLANTS FOR ORNAMENTAL TREES

TREE PEST MANAGEMENT SO SIMPLE

IT'S RIGHT AT YOUR FINGERTIPS
• NONRESTRICTED
INSECTICIDE

'p

• NO DISPOSAL
PROBLEMS
• IDEAL FOR TALL
TREES
• PRECISE, TARGET
APPLICATION
• CONTAINS
970 10 ACEPHATE
,,

CSI

We
have
the
answer

,CREATIVE SALES, INC.
P 0BOX 501, FREMONT, NE 68025
FAX (402) 727-4841
(402) 727-4800 800-759-7739
Please circle 13 on the Reader Service Card
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Lawn and Garden Products, Inc.

209/225-4770
Please circle 25 on the Reader Service Card
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For The Price, A Product Shouldn't Focus On Just One Aspect Of Plant Growth."

"If your Natural Organic

_V "...Concentrating On Root Growth And Forgeting About The Soils Health."

Doesn't Do All These Things...
"...The Entire Growing Environment Must be Cared For To Have Truly Healthy Trees."

Major elements are just
the first step towards a
healthy tree. As a fertilizer adjunct, Essential
-40 contains over 45 plant
nutrients including vitasugars, amino acids
40 and enzymes.
10

Organic Matter Management is
the practice of helping nature
restore the natural decomposition
of organic materials such as
leaves. Essential is a liquid
compost rich in carbon-chain
materials which are ready to
decompose and nourish the soil.

/
Essential contains kelp a
natural source of biostimulants plus a natural
wetting agent to penetrate
compacted soils.

me somi ecosystem has to be in
' place before any long-lasting
root growth can be maintained.
A balanced pH plus increased
Organic Mater makes a favorable environment where you
have no fears of a chiorotic tree
or high mortality rate.

...Then IVs Time to Switch to One That Does!"

ESSPR
F
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ve
Essential is manufactured exclusivley by
Growth Products, Ltd. along with a
complete line of ultra clear liquid fertilizers
• and micronutrients. Call today for our 1995
catalog and choose from 25 nutrient
products to meet your individual needs.

•

1-800-648-7626
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New Educational
Facility Opens
In Montana
Natural Path Forestry Consultants.
Inc., based in Missoula. Montana, announces the opening of Natural Path
Forestry Institute, the educational training component of the firm. The institute
offers a number of short courses in urban/community forestry, arboriculture.
land use policy development and other
related issues.
Classes, which are limited to 30 participants, are regularly scheduled at
Natural Path's training facility in
Missoula or can be arranged on site for
intensive staff training. For each 3-to-4day course, the institute is striving to
offer 21 to 28 credits toward a number
of professional association's continuing
education requirements.
The institute's courses address two
goals. From a technical standpoint, these
offerings give forestry staff the means to
augment their professional knowledge and
Skills regarding current forestry practices.
A well-informed staff ensures a healthier
and better managed urban forest.
At the same time, the institute's
courses are essential for guiding municipal staff, tree board members and elected
officials toward the development of clear
and obtainable community forestry objectives. A knowledgeable group of
advocates is more effective at assessing
and representing a forest's needs and,
hence, more successful at garnering political, community and financial support
of a community's trees.
Institute courses are held at the historic
Old Milwaukee Railroad Depot, on the
Clark Fork River in downtown Missoula.
For more information on course offer ings, contact Natural Path Forestry
Consultants at P.O. Box 7723, Missoula,
MT 59807-7723 or phone 406-721-3263.

_1

'l
Rayco Mfg., Inc., introduces the first
"pocketless" stump cutter tooth that reduces stump cutter tool cost and
maintenance. The Super Tooth's forged
massive single-piece design provides
greater structural integrity to prevent
tooth loss due to breakage or bending
when operated in rocky soil conditions
with high-horsepower machines. The
Super Tooth enhances stump cutter performance because the cutting tip is
extended, giving greater clearance from
the mounting surface to eliminate socalled "pocket rub." Rayco Mfg., Inc., 4225
Lincoln Way East, Wooster, OH 44691.
Phone: 800-392-2686

Providing decontamination sites in case of
pesticide contact is the law under the Environmental Protection Agency's Worker
Protection Standard. Gempler's insulated,
portable decontamination kit meets all
WPS requirements for supplying sites.
Made of heat-reflecting reinforced mylar
laminate, the 16-by-13-by-9-inch carrying
bag keeps the contents cool. Bilingual instructions on the outside are easy to
follow. Kit includes two 1.5-gallon portable water containers, two 32-ounce
bottles of eyewash solution, antibacterial
soap, four large disposable towels and a
coverall. Gempler's Inc., POB 270, Mt.
Horeb, WI 53572. Phone: 800-382-8473.

The Green Garde® division of H.D.
Hudson Manufacturing Company has
added a heavy-duty surface root feeder
to its line. The Green Garde HD-8 is ideal
for shallow surface feeding with liquids
and is ruggedly designed and built with
fully replaceable parts for long, professional use. For greater in-field
convenience, it fits Green Garde JD9-C
and JD-9CT spray guns. The HD-8 root
feeder is available in a choice of two models - with floppy plate or with a cup style
shield. Green Garde Division, H.D.
Hudson Manufacturing Company, 500 N.
Michigan Avenue, Chicago, IL 606113748. Phone: 800-573-9284.

Circle 61 on the Reader Service Card
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EA GLE 44
Trailer Mounted Aerial Lift
* 44 Ft. Working Ht.
* 25 Ft. Side Reach
* 360° Continuous Rotation
* Automatic Bucket
* Optional 110 V. Outlet At Bucket
Leveling
* Optional Hydraulic Tool Circuit at Bucket
Outstanding portability for your maintenance needs. Avoid the
expense of owning and licensing a truck mounted lift. Keep
your truck free for other work.

For Additional Information, Call
1(800)824-9776
Financing Available
Call For Details

EA GLE LIFTB Y

AmeriQuip
1480 Arrow Hwy., La Verne CA 91750
(909) 392-2033 Fax (909) 392-4651
circle 5 on the Reader Service Card
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J.P. Carlton Company has introduced optional suspension for its full line of
tow-behind stump grinders. This optional
suspension has many advantages over
solid axles. The suspension reduces wear
and tear to both the grinder and tow vehicle while enhancing towing and
grinding characteristics. For years most
of the damage done to stump grinders
has been from the pounding they take
while being towed. This damage is now
minimized with the addition of suspension. This optional suspension is another
Carlton exclusive. J.P. Canton Company,
121 John Dodd Road, Spartanburg, SC
29303. Phone: 803-578-9335.

Tilton Equipment Company has introduced the Olympyk 970 chain saw, a 70-cc
professional model. The new 970
achieves a high power-to-weight ratio of
.57(kw/kg), developing 5.1 din hp at 9500
rpm, with a powerhead weight of 15.3
pounds. Maximum no-load rpm is 14,500.
Other features include isolated fuel tank
design, large surface area "folded" air filter and an adjustable gear-driven
automatic oiler. The 970 also features an
inertia chain brake as well as a newly designed coil spring anti-vibration system
for greater operator comfort and improved durability. Tilton Equipment
Company, Department RPM, P.O. Box 68,
Rye, NH 03870. Phone: 800-447-1152.

From forestry to national parks to environmental education, Peace Corps has
more than 1000 volunteers working in
nearly 50 countries in forestry management, natural parks and biological
diversity, wildlife management and environmental education. Forestry is currently
the largest environmental program as almost 70% of the population in developing
countries depend on wood for household
use. Ideal candidates for Peace Corps' environmental programs should have a
college degree in environmental education, environmental studies,
environmental science, ecology or conservation. The highest demand is for
volunteers with a degree in forestry or
natural resources. Peace Corps, 1990 K
Street, NW, Washington, D.C. 20526.
Phone: 800-424-8580.

Circle 64 on the Reader Service Card
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ANDY'S TRUCK CENTER INC
WEST

BEACH.

PALM

FLORIDA

Reaching New Heights for 1995
IAERIAL

ASPLUNDHLIFTS
• 1Q87 Ford F- 700w LP-50. Chip Dump
• 1985 Chevy C-70 wi 1985 LR-50, Chip Dump
• 1980 mt s- I 800 DSL wiLR-45. Chip Dump
• 1981 Int S-I800DSLw/LR-50. Chip Dump
• 1984 Ford F-800 w,'LR 50. Clup Dump
• 1981 INTS-1800w LR 50, Chip Dump
• 1990 Ford F-700 Dsl w LR 50, Chip Dump

• lQ86 Chevy C- 70w'52' Hi-Ranger Cftp
Dump
• 1983 Ford F-800 DSL w/65' Hi-Ranger
(double insul)
• 1083 Chevy C-70 w/48 Hi-Ranger Flat Bed
Cob Shield

• 1979 Mack 6x6 w 2902-7
miles' Diesel. Flat Bed

JUL

• (2 ) 1 Q86 GMC 7000 w/ AL- 50. Chip Dumps,
Pony Motor (New Cables)

LII
• i983ThevyC70wT50005l56 Over
center Flat Diesel

CHIP DUMP TRUCK
• 1987GMC6000w new 12'L-shape
Arbodech
• 1985 Ford F-600 w Lshape 12

• 1988 International S 1200w AA600 ' 088
DT 466, 5x2 PS, AB. 56 Reach Single
Bucket, Cab Shield
• 1989 Ford F-BOO DSLw/AA600
• 1986 GMC TopKick w/AA600
• (2) 1984 GMC 7000 4x4 w AAO5O Altec
Chip Dumps I Flat Bed

• 1083 Mack MP685ST w'Barco 8000 Diesel)
• 1085 Ford F-8000 w Grapple Loader H D 3rd Ext 18
Trash Dump 3200 CF

• 65 Teco (1(87-Ford LN-8000 Flat Bed
• (Several) Teco Saturn 50 on 85-87 Ford F-7000-8000
Chip Dumps, 56 Overcenter Also 1986 88 GMC Diesels

• 1085 Ford 8000 DSL w!55, Flat Bed. 3208 Cal
• 1989 Ford F-BOO DSL w AP52 Reach All
Single Bucket, Flat Bed
Please cu -dc 6 on the Reader Sen ice C aid
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Join in Bandit9s
ckv
•' 7-11 Celebration
4n Explosive Rebate
-

_

"---

-

-

-

PURCHAsEA ANDIT CHIPPER BEIWEENNOW AND FEBRUARY 15, 1995
T' (take'deliYery frn1a1er pri 1,1995) AND
Select

E
dep ding on Aodel
purchased.)

or 9,9% APR

REt OP1
of'greater vaU*in lieu
of the cash rebate.

* The 11th year that Brush Bandit Chippers
We
e are
have been on the market.
recent delivery of the 11,000th
Celebrating: * The
Brush Bandit Chipper.

•

* Bandit Industries' 7th year in Business.

Contact your local Bandit dealer or give us a call for:
* Details of the rebate program. * Copies of new brochures of Bandit products.

in lieu of the other
rebate options.

• The recent introduction of the
new Beast Recycling Machines.
• The addition of new options that
make the Bandit Chippers better and
brighter.
• New models of Brush Bandit Chippers.
• The recent completion of our plant
expansion.

* New videos of Bandit products. * Arrange a demonstration.

.
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HELP WANTED
Attn. professional tree persons: Tired of the

cold? Palm Beach County's tree health professionals are looking for motivated,
knowledgeable people. If you are thinking of
moving to SE Florida, give us a call. CDL a
plus. Drug-free workplace. 407-968-1045.

Relocate to Hawaii and work year-round.
We are an established tree company seeking an arborist with climbing experience that
includes rigging, pruning, shaping and working around utility lines. Aerial bucket truck
experience is also required. Pay is based on
experience with an excellent opportunity to
advance to a supervisory position. Benefits
include paid medical, dental, federal holidays,
vacation, 401(k), and profit-sharing. Send
resume with salary history and employment
references to: Jacunskis Complete Tree Service, Inc., P.O. Box 4513, Hilo, Hawaii 96720.

San Francisco Bay area tree service com-

Searching for the right employee? Time
for a new position? Florapersonnel is in its
second decade serving the key employment
needs of the tree care industry, all aspects
of ornamental horticulture and allied trades.
Confidential. Florapersonnel, Inc., 2180 W.
State Rd. 434, Suite 6152, Longwood, FL
32779-5013. Phone: 407-682-5151. FAX:
407-682-2318.

pany looking for top climbers. We specialize
in working with difficult or dangerous trees crane and technical rigging - heavy equipment - trimming, pruning, shaping and
cabling. Applicants must have experience
working with cranes, mechanical skills, Class
B license, EHAP & CPR certification, If you
are in the top 99% of tree climbers, you may
qualify. No wimps, please. Top pay and medical. Drug-free workplace. Equal Opportunity
Employer. Phone: 510-452-6238; FAX: 510233-0507.

Applications are being accepted for climbers/sales reps for a growing tree service
company located in central New Jersey. If
you are an experienced and trained professional who is interested in improving your
future, call 908-658-9090.

Arlington National Cemetery. Full-time

govt. position for qualified tree climber. For
info call Bill Anderson, 703-696-1264. Reference Tree Maintenance Worker WG-8,
RB-205-94-AT. Equal Opp. Employer.

Established Midwestern tree service com-

pany seeking experienced certified arborists
for sales. Must have a good knowledge of
bidding tree trimming, removals and spraying. Competitive salary and excellent
benefits. Send resume to TCI, Box J, P.O.
Box 1094, Amherst, NH 03031.

Arborist/manager - Growth minded, respon-

sible, individual to run and expand $500K
division in Northeast. Experience in areas of
arbor care sales and division management.
Base salary plus commissions, vehicle and
benefits. Send your track record to TCI Box
U, P.O. Box 1094, Amherst, NH 03031.

VVVVV V
ARE YOU A NATURAL?
Then bring your talents to
SavA Tree -- the dynamic
company who pioneered the
environmentally responsible
approach to tree & shrub care.
Due to recent expansion and
promotions, we are now hiring
motivated sales professionals for our N
NJ and CT locations. Ideal candidates will
have a college degree in arboriculture
(or a related field( plus a strong desire to
succeed
If you enjoy working in an
entrepreneurial environment - where
excellence is cultivated through
employee development and Outstanding performance is amply
rewarded - please send or fax your
resume to: Human Resources Manager,

SavA Tree, 360 Adams Street,
Bedford Hills, NY 10507
Fax: (914) 666-5843. EOE.

SAW11FRE.K.)
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NEW ENGLAND GROWS

1995
Presenting Tomorrow's Solutions Today
THURSDAY, JANUARY 26— SATURDAY, JANUARY 28, 1995

4
4

4

Hynes Convention Center

A

Boston, Massachusetts

Sponsored by:

Co-Sponsored by:

A Associated Landscape
Contractors of Massachusetts
A Massachusetts Arhorists
Association
A Massachusetts
Nurserymen's Association
A New England Nursery
.aoociation

A Over twenty regional
green industr\
organizations

NEW EN(;LANI) GROWS, INC.

f

101
00,

LAND

C116

South Natick, MA 01Th()
FAX: (508) 653--41 12

SD Pleasant Street

(508) 653-3009

Complete Tree and Shrub Care. Naturally

AAAAAAAAA
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Climbers/arborist trainees. Arbor Care is look-

ing for career-minded, motivated individuals,
with an eye for quality. Interested in relocating
to southwest Florida. We offer career advancement, a benefits package & more. Please send
resume to Arbor Care, 8000 Fruilville Road,
Sarasota, FL 34240. Phone: 813-371-3644;
FAX: 813-371-5228. EOE by choice & a drugfree workplace.
Swingle Tree Company, a leader in tree care
since 1947, is looking for arbonsts and plant
health care technicians. Are you looking for a
drug-free work environment that provides
health/dental, disability, pension plan and paid
holidays/vacations? We provide a career track
with education in CPA, First Aid, EHAP, NM
standards and a progressive compensation plan
with bonuses. Our equipment is state-of-the-art,
our people are the best in the business. Put your
career on the right track, join the Swingle Team.
Send resume with references to Tom Tolkacz,
Swingle Tree Company, 8585 E. Warren Ave.,
Denver, CO 80231.

Arborists, field representatives, climbers.
technicians. Ira Wickes Arborists, one of the
oldest and most respected companies in the
business, is looking for high-quality people to
help us continue to grow. Excellent compensation, benefits, incentives. Please send resume
or contact us at Ira Wickes Arborists, 11
McNamara Road, Spring Valley, NY 10977.
Phone: 914-354-3400.

Well-known manufacturer of specialty tree
fertilizers and soil amendments seeking highly
motivated person to handle national sales. A
fundamental knowledge of tree physloogy and
soil science a must. Self-motivation and professional phone and people skills essential. Work
from your location. Some travel. Call for further
details. Phone: 908-236-7876.

Climber/salesperson - Established 1946, NW
full service landscape/tree care company seeking responsible, hard working career-minded
persons with pride in self, workmanship. Top
pay. Good benefits. Salary + commission, Mail
or fax resume to RDG, 6290 Lardon Road NE,
Salem OR 97305. Phone: 503-581-3829.

We are a full service arboriculture firm with offices in the Midwest and the East Coast. With
our continued expansion, we are seeking qualified arbonsts for production, plant health care
and sales positions within our company. We
consider safety, quality, production and communication to be the foundations of proper tree
care. If you believe the same and wish to make
arboriculture acareer, we would like to hearfrom
you. Send your resume with salary history to
Jackie Mateja, do The Care of Trees, Inc., 2371
S. Foster Ave., Wheeling, IL 60090. Phone: 708394-4220.
Salesperson for growing northern Virginia
tree service company. Tree expert license required. Minimum 5 years experience. Many
company benefits. Send resume to Fairfax
Tree Service, P.O. Box 1365, Fairfax, VA
22030.

'

BRUTE,.
WOOD PROCESSING EQUIPMENT

T..E

Rio,iy Eou .Pmz%7

To F

Vo NEEDS.

LARGE OR SA HOYEOW..ER ox F-TME PRODCEP

Plant health care. Well respected tree care firm

in the Philadelphia suburbs seeks a motivated
person for pest management. A degree in
arboriculture or a related field is required. Excellent opportunity. Send resume to John B.
Ward & Co., Inc., 135 Pennsylvania Avenue,
Wayne, PA 19087.
Experienced climber/foreman wanted to
manage crew. We are a fast growing, quality
oriented company in the Chicago North Shore.
Minimum 3 years experience, CDL and self-motivation required. Excellent compensation and
benefits available. Please send resume and
contact The Kinnucan Company, 28877 North
Nagel Court, Lake Bluff, IL 60044. Phone: 708234-5327.

Be part of Dogwood Tree Service, western
Canada's leading natural tree care firm, located
in Canada's "Garden City," Victoria, British Columbia. Your position as an arbonst will be part
of a highly theoretical and practical gifted team.
You must have adanced climbing, rigging and
pruning skills, a desire to learn and grow and a
willingness to support our team effort. Excellent
salary and benefits package commensurate
with experience and qualifications. Send resumeto Donald Bottrell, Dogwood Tree Service,
1611 Kersy Road, Brentwood Bay, British Columbia, V8M 1J5.
Phone: 604-652-9654.

FIRE WOOD PROCESSERS • SALES AND SERVICE
WOOD SPUTTERS • TUFF KUTT ASWSOME BRUSH CUTTING TOOL

WOOD ENTERPRISES
(508) 222-9350 HOLLIE
11
NOVES ST., NORTON, MA 02766

AVAILABILITY IS THE
BEST IT'S EVER BEEN
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4255 Lincoln Way East. Wooster, Ohio 44691 • Fax (216) 2643697

1-800-392-2686 NATIONWIDE and CANADA
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Timberjack skidder with Asplundh, 42
working height, $25,000; Vermeer #10
stumper, new diesel engine, $4900; Vermeer
#206 stumper 20hp, Koehler, $3500. Phone:
519-945-4385 or 519-969-5451.

Aerial bucket trucks. Hi Ranger, Asplundh,
Skyworker most major brands 40 to 95.
Also, brush chippers, stump grinders, tree
spades, log loaders and Rayco stump cutters. Parts for aerial buckets. Allied Utility
Equipment, Inc., W. 204 North 11509
Goldendale Road, Germantown, WI 53022.
Phone: 414-255-6161.

Illustrated safety program helps you provide a safer workplace, comply with federal
regulations and can help reduce insurance
costs. Call 800-733-2622 for more information.

Tree service. Complete tree care for residential customers. Est. 1975. Extensive
customer list (includes spray customers).
Bookings 1-1/2 months in advance. Silver
Bear Tree Service, RFD #539, Rt. #114,
Bradford, NH 03221 Phone: 603-938-2300.

Brush chippers, stump grinders, shredders,
mulchers, log splitters, new, used and reconditioned, small, med., and large capacities.
Financing available. Cal-Line Equipment Co.,
Livermore, CA. Phone: 510-443-6432.

Hardware and software, by an arborist for
the arborist. For more information about the
industry s best selling package, call or write
Arbor Computer Systems, 117 Weston Road,
Westport, CT 06880. Phone: 203-226-4335.

FOR SALE

-

-

-

aTh

Used chippers, arborist supplies and rigging
gear. Lanphear Supply, 1884 S. Green Road,
S. Euclid, OH 44121. Phone: 800-332-TREE.

'

BACKPACK
SPRAYERS

p

I Each - Nylon Bag, Goggles,
Dust Pan & Broom, 21b. Soak-up,
Nitrite gloves and 2 Each - 24" x
18" pillows. 48 x 3 Dikes

Earthway

Q.
,

J

1T'l

50* Hopper
Pneun)tIc Tires

,AL..J

$69.95

$9.95

TRUCK & SKID SPRAYERS

BOOTS

Durable • Safe
Versatile

FIBE
f
sa

zi _

SINCE :956

k., tj

Rope;

(9..'±)

1/2" Safety Blue or True-Blue ---------- $ .66 per ft.
1/2" Tree Line OF ...............................59 per ft.
1/2" Tree Line orArbor-Plex .................55 per ft.
5/8" 12 Strand Bull Rope ........... .......... .84 per ft.
3/4" 12 Strand Bull Rope ................... 1. 10 per ft.
7/8" 12 Strand Bull Rope ................... 1.96 per ft.
5/8" Stable Braid ...............................1.07 per ft.
3/4" Stable Braid ............................... 1.37 per ft.
7/8" Stable Braid ............................... 1.98 per ft.

fl

Steel Toe
6 Lace-up $17.95
15 Snugleg $21.50
is- PVC
$13.95

.

I

• Sectional and
Fixed-length
Poles
• Pole Sets

JjA MESON
PORA TION SINCE 1956
•

P.0 Box 240277, Charlotte, NC 28224
.

00

(F( 704 522-6161

518"

J:Iir1ri:I1

:

PVC si .09/11.

A WINNING COMBINATION!!!
SANDVIK

nonman
piimie
assixiaTes. Ilk

• Pole Saws

For complete information ca', o wnte

Kunyama

1T
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• Pruners

• Adapters

600 PSI HOSE

k"
.

=:blg~~

Please code 22

INCLUDES
50 GALLON TANK
ALUMINUM FRAME
12V 4.5 GPM PUMP
25' 3/8 HOSE
POLY SPRAY GUN

HOSE

Lifetime Warran
ty
$6.00

38

$49900

PRUNER
H ig h Quality
Replacea bl e B l ade

704 525-5191

fl

FULL LINE DISTRIBUTORS OF
OUTDOOR POWER EQUIPMENT
PARTS & ACCESSORIES
INCLUDING:
U NPA PROFILE
• SANDVIK-WINDSOR
• FOLEY-PLP
• ELVEX
• Ml-T-M
• PLUS MANY MORE!
FOR

1 10 Al

.4"

• Saw Chain

+

• _8c

• Guide Bars
• Harvester
Bars
• Accessories

MORE INFORMATION CONTACT JON OR BILL GRIERSON AT:
Call Toll 800-828-1142
(Nationwide)
NORMAN PRINCE ASSOCIATES, INC.
Free:
840 Seneca Street
800-441-4555
P.O. Box 342

(New York State Only)

Lewiston, New York 14092

Fax: 716-754-4342

the Reader Service Card
TREE CARE INDUSTRY

-

Please circle 31 on the Reader Ser\ ice Card
JANUARY 1995

Meet the New OSHA 1910.269 Requirements
I1

TD
r

7r

I

Presents

The Line
Clearance Tree
Trimmer
Certification
Manual
•

This new 300+ page manual contains all the information needed to certify line clearance
tree trimmers. The 14 chapters are easy to read and contain 260+ comprehensive illustrations for training new trimmers and for the continuing education of experienced people. This provides a cost effective means to comply with federal and state regulations

•

Electrical Hazard Awareness Training. The new ACRT manual meets all OSHA
1910.269 and ANSI Z133.l-1994 Electrical Hazard training requirements.

•

Testing & Certification. The ACRT Institute of Arboriculture & Urban Forestry offers
testing and certification for OSHA 1910.269 compliance.

•

To Order...Send check or purchase order for $115 per manual or phone in Visa and
MasterCard orders. Call for Electrical Hazard Awareness testing and certification costs
or for help to set up your program.

A
/C

I

The ACRT Institute of Arboriculture and Urban Forestry

•

T
INC

227 N. DePeyster P.O. Box 219
Kent, Ohio 44240-0219
800-622-2562
FAX 216-673-3205

Please circle 1 on the Reader Service Card
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1988 L-8000 Ford tandem w1240 hp Ford diesel, 16 front, 44 rears, set back front axle. Allison
automatic trans., mounted w/Big John AA90
tree spade in excellent condition. Best offer.
Phone: 407-968-1045.
Double your business. Our break-through
software has virtually every residential address
in your city. Simply enter the job site address
and the number of neighbors (of that general
location) you wish to contact. Within minutes,
your computer prints the requested number of
ready-to-mail post cards. This program requires
Microsoft Windows and costs $149-$249
(based upon city size). Call 719-542-3383 for
details.

Looking for a used chipper or stump grinder?
Call the Midwest's chipper/stumper supermarket. Nearly all makes & models in stock. All units
are fully reconditioned and ready to work. Financing is available. Call Alexander Equipment
Co. at 708-268-0100 for a complete listing.

ArborWare computers and software; You

demand quality, performance, safety and reliability in your field equipment. Why settle for less
in your office automation system? Demand
ArborWare, The Arborist's Business Solution,
the fastest growing tree industry business software available today. Call 1-800-49-ARBOR.
Two tree spades, 1987 & 1988 90AA Big John:

Windows software designed for arborists.

Comprehensive, supported for over 10 years.
Call or write for free demo. 610-970-7955,
Quad Tech, Inc., P.O. Box 643,191 S. Keim
St., Pottstown, PA 19464.

one mounted on a 1979 Chevy with a 3208 CAT
diesel, $20,000 without truck, $35,000 with; one
unmounted, $20,000. Spades were worked for
approx. 2 years; both machines ready to work
& in good condition. Phone: 407-965-2198.

We're counting on

The New Year's Sale
F'urchase any Janieson pole or pole pruner
combiination curing the month of January
and save 107 on top of our already
fantastic prices!

YOU!
Sharing ideas is what makes the
tree care industry and yj,u. more
professional and successful.

We
have
the
answer

Each issue of TClpresents many
opportunities for your ideas to be
heard.

sawhe ci
corribir

.

MONTEREY

Lawn
and
Garden
Products, Inc.

209/225-4770

I

1:
combination
2 Jamesoni hollow poles (head
foot pole), 1 Corona TF'CB&O
pruner head, Jameson adapter
and 18 feet of pull cord.
$130.85
regular price

sale price

$117.75

From the Field is a familiar feature to loyal readers, and one of
their favorites. In From the Field,
Arborists recall memorable experiences they have had while
practicing their profession.

combination #2:
some as aL'ove but with Marvin
tH4 pruner head iristeaci of
Corona T6880.
$10b.00
regular price

$97.20

sale

Florer

Industry Innovations is our newest feature. Innovations looks at
home-grown solutions to the challenges faced by arborists. We
appreciate receiving quality color
photos with articles.

sawheacl combination:

sale price

Writers for these two regular features are paid $100 when their
articles are published.

21 9.95

$11

hollow poles:
sole price $ 125.15
8 foot
sale price $31.45
8 foot
core-filled poles (dielectric batch
tested to 100kv):
8 foot
sale price $38.65
sale price $ 48.55
6 foot
shorter arid longer poles available.
Coil for prices.

Send your stories to:
Tree Care Industry Magazine
The Meeting Place Mall
Route 101, P.O. Box 1094
Amherst, NH 03031

call 24 hours

sherrill, inc.
For more information, ca/I:

3101 cedar park rd.
greensoro, nc 27405
&00-525-8873

1-800-733-2622

accepting
visa •mastercard •cliscover
husc1varr13 home source card

fJJ

FLu
L
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BYARBORISTS,
FOR ARBORISTS
___

Bucket trucks. Hi-Ranger, 65, 57, 50.
Skyworkers with chip boxes. Asplundh bucket
trucks with chip boxes. Asplundh brush chippers. Bean 55-gal sprayers. Pete Mainka
Enterprises, 633 Cecilia Drive, Pewaukee, WI
53072. Phone: 800-597-8283.
Used equipment: 1993 Rayco 1620 Super Jr.,
1984 Vermeer 665A, 1972 Vermeer 15, 1990
Morbark 175, 1984 Chipmore V-8,1994 Brush
Bandit Model 60, 1972 Wayne chipper, 1972
Morbark Model 18 chip harvester. Also available, new Brush Bandit chippers and Rayco
stump cutter. Call Ron or Joel, 708-398-0620.
Aerial Equipment.

Brush chippers. Always several good, clean
used units in stock - Brush Bandit, Morbark,
Wood/Chuck - disc or drum style. New Brush
Bandits in stock - all models. Call for current
availability and prices. Hawkensen Equipment
Co., Inc., Plymouth, NH. 800-299-8970.

Asplundh bucket truck- 45 reach on 79 F600
with chip box and tool compartment, $6500;
1988 Vermeer 1250 diesel brush chipper, well
maintained, in excellent shape, $10,500; John
Deere 3150 4x with Rover Woodsman land
clearing attachment, 1800 hrs. on John Deere
Woodman. new in '94, $40000.

Bucket truck and stump grinder. 1982 Chev
C-70 diesel w/Skyworker & forestry package.
Good condition, $13,000. Also, 630A Vermeer
stump grinder, $3800. Call after 6 p.m. EST.
Phone: 508-463-8199.
1988 Chevrolet C-7 diesel, 5-spd with new 14
Schodorf chip box/ "L" tool thru boxes, $16,800.
Contact Tom at Schodorf Truck Body, 800-2880992.

Video program offers information on ropes,
knots and tree climbing to make on-the-job training easier. Call 800-733-2622 for more
information.
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NORTHEASTERN ASSOCIATES
23 "I" Commerce Rd., Fairfield, NJ 07004

(800) 261-SPRAY
(201) 227-0359
Fax: (201) 227-0865

To aid in soil aeration Nortneastern Associates
manufactures the D200ARF Injector Unit to
deep root feed plants and ensure that your
trees receive the three basic elements for
good tree health: Water, Oxygen, Nutrients, etc.
in one simple process. Just use the D200ARF
Injector or add the ARE-KIT to your present
deep root feeding unit to:
Inject Water directly into the root zone.
Inject Air (oxygen) directly into the root
zone to aid in soil aeration.
Inject Nutrients directly into the root zone.
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ITS TIME TO ORDER

ORAL IVY®
A FEW DROPS DAILY IN
WATER OR JUICE

PREVENTS THE
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The Difference Between
Splendor And Splinters
LIGHTNING PROTECTION SYSTEMS FOR TREES
• More Profits
• Needed Service

OF POISON IVY
OAK AND SUMAC
6 Months Prevention in
Each 1.2 oz. Bottle
By the Bottle:
$12.50 + $1.00 Postage

BUY the Dozen: $7.50 Per Bottle

• Door Opener And
Sales Closer

$90. Per Dozen + $3.50 Shipping

• Minimum Investment
• Send For Free Tree Kit

•

"FIERY ITCH"

• You Have Tools, Men
And Equipment

• Present Customers Are
Qualified Prospects

TOLL FREE ORDER LINE

1-800-553-6778

VHS-HOW To Install Tree

Systems ($14.95)

INDEPENDENT PROTECTION COMPANY, INC.
1603-09 SOUTH MAIN STREET, GOSHEN, INDIANA 46526

Oral

FAX

(219) 533-4116
(219) 534-3719
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ORAL IVY, INC.
104 GUY'S LANE, BLOOMSBURG, PA 17815
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Cummins 4-cyl diesel power units for chippers
complete, low hrs. $2500. Phone: 800-8580437.
Complete truck packages for sale or rent at

highly competitive prices, ready for quick delivery. Chip trucks and bucket trucks featuring
galvanneal steel bodies on Ford diesel chassis-cabs. MIRK, Inc., Phone: 216-669-2000.
1983 Vermeer TS-84 tree spade mounted on

1978 GMC Brigadier 6-V92 turbo Detroit with
9-speed Road Ranger trans. Good working condition, $25,000. Conserv-A-Tree, Long Island.
516-271-2998.

Ehrl kh,

Tree service for sale. One of the Northwest's

Gold mine opportunity for quality-oriented ar -

finest. Come to Clark County and experience
being 60 days backlogged. Est. 1980, ladder
truck, chippers, chip trucks, stump grinder, lots
of tools, shop and office, municipal government
contract. Established, strong customer base.
For a portfolio, please contact Box H, P.O. Box
1094, Amherst, NH 03031.

bonsts. Well-established tree care company for
sale in southern CA. Twelve-year established
clientele. Year-round work, all within 20-mile
radius. Hometown community, great schools.
One hr from beach, mountains and deserts.
House/shop/office also avail as well as equipment. Serious inquiries only. Phone:
909-793-2347. -

Employers/job seekers. New job listing
publication in arboriculture & related fields.
Published 2x/mo. $14.95 to post your openings & $19.95 for 6-issue subscrip. Ferrell's
Jobs in Horticulture, 800-428-2474; FAX:
800-884-5198, 24 hrs.

Nursery & landscape skid -steer loader attach-

ments: E-Z digger, 12", 16,25,36; E-Z grader,
Tree Master spade 20" thru 46'; E-Z 3-pt. hitch
adapter, and Kromer vibratory bailer. For video
and brochure call 612-492-2867. or 800-2782531. E-Z Implements.
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WE ARE MORE
THAN JUST
CHEMICALS...
J.C. EHRLICH

Eflte CRody

CHEMICAL
COMPANY
MEANS:

uideir
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• INSECTICIDES

INDUSTRIES, INC.

• FUNGICIDES
I REPELLENTS

1-800/331-7655
704/482-1477
1840 E. Dixon Blvd.
Shelby, N.C. 28150
Fax: 704/482-2015

Plea'e circle 47 on the Reader Sers lee ( aid

• INSECT ELECTROCUTORS
• RODENTICIDES
• HERBICIDES
• SPRAYERS

T

• LIVE CAGE TRAPS

Can today for
competitive pricing
on your next order.

800
4889495
J.C. Ehrlich Chemical Co., Inc.
500 Spring Ridge Drive
Reading, PA 19612
610-372-9700
Please circle 14 on the Reader Service Card
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Bring your sky-high insurance
costs down to earth.
One toll-free phone call—and
five minutes—is all it takes.
This brand new program from
\ibiez lets you instantly com
pare what you're paving toda y
to what you could be saving
tomorrow. For the same—or
better—coverage. From today
top-rated insurance corn pa rn.
-

/4

Pick up the phone and dial
1-800-2 7/2-677 1. Bring down
our high insurance costs. And
give your tree-care l)U5i ness
more moiii to grO\\

800'272'6771
1L%L1Lt Albiez Insurance Agency

ARBORIST INSURANCE SPECIALISTS
2444 Morris Avenue.

Union,

NJ 0 - 083
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Work smarter, not harder and make 94 a
banner year. Get valuable information on federal regulations, business management,
training, and more. Call 800-733-2622 for
more information.
Tree service for sale. Work year-round in
sunny south Florida. Established eight years.
Large client list with excellent reputation. Tremendous potential. All equipment included.
Owner relocating and must sell. Will take best
offer. Call 305-424-8700 or 305-423-9306.
1990 Vermeer 1250 diesel disc chipper, excellent condition, ready to make money,
$7900. Phone: 301-924-0864.

Skyworker — Largest new parts inventory,
used equipment inventory, major service facility in U.S. Phone: 706-376-3192. FAX:
706-376-6701.
Used equipment: (1) Eeger Beever w/Ford
BSD444, 87-hp diesel engine; (1) 16
Asplundh JEY drum chipper w/Ford 6-cylindergas engine; (1) 1982 Chipmore 12 drum
chipper w/Ford 6-cylinder gas engine; (1)
Model 90 Brush Bandit w/Ford 423 gas engine; (1) 1993 Model 150 Brush Bandit w/
Hercules diesel engine; (1) 1994 Model 1700
tree Bandit whole tree chipper w/325-hp
Cummins diesel engine. For further information, please contact Bandit Industries, Inc.,
6750 Millbrook Road, Remus, MI 49340.
Phone: 517-561-2270; FAX: 51 7-561 -2273.

Now Fanno Gives
You a Mv
Pnuiiñg

C'l
00610

ALSO AVAILABLE: The same high
quality TRI-EDGE for your posesaw
designed to fit on Fanno, Corona or
Snap-cut socket head.

1978 F600 Ford, 48'Working Height
Asplundh Truck 4 SpdTransmission,
V8, 330 c.i. engine. Professionally
maintained. New hoses, paint, and
clutch.CallRaney'sTiee Service after
5 PM Central time at 309-792-8733.

Please circle 38 on the Reader Service Card

RE-INTRODUCING...

ifications

• The 13" razor sharp blade has 6
teeth per inch
• Durable, marine grade
laminated hardwood handle.

Classified ad rates: $50 per inch ($45 NAA
members; 1-inch minimum), payable in advance, due the 20th of the month two months
prior to publication. Send ad and payment to:
Tree Care Industry
P.O. Box 1094
Amherst, NH 03031

v CHECK THIS OUT

. Blade is Japanese
manufactured to
our custom specUEdW

Large tree spade with experienced arborist
operator. Any place in New England or eastern NY. Develop a new profit center without
any capital expenditure. Call Residential For esters for details, 203-429-9972.

Low Mileage - For Sale

Model

Pruning
Fl 1311
is a breeze
with our revolutionary TRI-EDGE
design. We've combined
the best—Japanese High
Technology and Fanno Quality.

FOR RENT

The Money Machine!
All this machine can do is pay for itself ... month after month. If you're
in the firewood business ... big or small ... and you don't have at least
one "Super Split," you
are wasting time! It's fast
It's tough... It will make
money!

lq%A
INTERNATIONAL a service

or

FANNO SA\I 1ORKS
P.O. Box 628 • Chico, California 95927
(916) 895-1762 • FAX (916) 895-0302

Call or Write

GFX

CORPORATION
200 Recreation Park Drive
Hingham, MA 02043-4220

(617) 740-0350 • Fax (617) 740-0355

Please support your local
Arbor Day Celebration!
R.A. Fanno, President

Please circle 16 on the Reader Service ('aid

TCI Classified Ads Get Results
Call 800-733-2622 to place your ad.
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is common sense

r

the law. OSHA Standard 1910.331 states that

trainin to any tree care employee working within 10 feet of an eneri:ed electrical conductor. And that is just the first of several
regulations with which you may have to comply. ANSI Zi 33.1-1994 dictates very specific training and operations regulations.
Plus, there's a new OSHA standard, 1910.269 which takes effect January 31, 1995. It makes sense -both business sense and
common sense - to meet these requirements. But ho\v

NAA Training Makes Sense.

done Much of the work for you! Our
Electrical Hazards Awareness Program otters you a simple. economical .ini practical way to give your employees the training
they need. This program enables you to comply with OSHA 1910.331 and ANSI Zi 33.1-1994, and starts you on your way to
compliance with OSHA 1910.269.
Like all NAA Training Materials, Electrical Hazards Awareness is easy to use and easy to apply. The program is self paced, to
Put your employees in control of meeting their own goals, and presented by you, to keep you in control of your business.
For more information about EHAP, or any NAA program, or to order, call our toll -free hotline, or send/fax the coupon below.

National Arborist Association
(#)
DYES

0

P.O. Box 1094, Amherst. NH 03031-1094
Fax: (603) 672-2613

1-800-733-2622

Vrn ready to provide my personnel with training in Electrical Hazards Awareness.

interested in the EHAP program. Please send additional information.

Send MeEHAP Programs for
enrollees, at $ _______each*. Enclosed is $
i Bill my Mastercard Visa Number:
Exp. Date:
Contact/Credit Card Holder Name:
Company Name:
i Address:
Phone:
City:
State:
Zip:
Please send me membership information.

Please mail with payment or fax with credit card information to:
The National Arborist Association I
P.O. Box 1094, Amherst, NH 03031-1094. Phone: 1-800-733-2622; FAX: 1-603-672-2613 I

*RETAIL: $135.00 per enrollee; MEMBER DISCOUNT PRICE: $85.00 per enrollee. If ordering, please include a list of enrollees.
Please circle 28 on the Reader Service Card
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Front wheels
turn in allowing
the KAN-DU to
go through a
30" gate.

Compact enough to get into tight spaces,
big enough to take on any size stump

You KAN-DU large or uprooted stumps
• Designed by tree men for tree men.
• Self propelled - Fast walk travel speed.
• Except for cuffing wheel, all work done with hydraulics - including steering.
• Cuts over 30" above ground & 24" below ground.
• Excellent stability for going over curbs, steps, & sidehills.
• Powerful 24 H.P. engine.
• Will out perform all grinders on the market today in all around grinding.

Don't say you can't, say you KAN-DU!
P1eaie circle
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TREE CLIMBING
IS FOR TRAINED
PROFESSIONALS
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If you can't get to it safely you can't prune it or otherwise work in a tree. NAA's
video orientation to ROPES, KNOTS & TREE CUMBING provides

A

• Essential information on the ropes, snaps, carabiners and saddles used.
• Basic instruction in the knots required for tree climbing.
• Various climbing techniques used for ascending into and working in trees.
All of the appropriate elements of the ANSI Z133-1994 are included.

(f'/4;;

NAA's video training programs make actual on the job training much easier. After
viewing an NAA video, a trainee can go into the field with basic background
information. Repetitive viewing of NAA's video training program reinforces the
training provided in actual work situations.

Sig

Attendance sheets provided with this program allow an employer to easily document employee training which meets OSHA requirements. Tests are also provided to measure employee comprehension.

r
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All In A Day 's Work
By Jeff Sullivan
I'm not sure how many other tree services the man had called before reaching
me that day. Working his way through
the Yellow Pages, he seemed only interested in talking to someone who could
do his job immediately. He sheepishly
described his predicament to me and kept
asking things like: "You're sure you can
actualiy climb trees and don't just plant
them or prune them?"
I assured him that I climbed trees on a
regular basis and when I told him that I
could juggle him in later that afternoon.
it was settled. He described the grove of
large redwood trees where we would
meet.
At the designated time, we stood at the
edge of the high school ball field where
he pointed up the hill to a certain large
redwood tree. There, about half way up,
was his beloved handmade remote control airplane precariously parked out on
a long, bushy limb.
"If you can just get high enough to cut
off the limb," he said, mustering some
hope, "the airplane could fall to the

'So people actually
make a living doing
this sort of thing?'

"Where in the world did you learn to
do that - in the military?" the awestruck
hobbyist asked when I got to the ground
and handed him his toy, unscratched.
As he wrote out a generous check, he
asked one last question." So people actually make a living doing this sort of
thing?"
"Yes," I chuckled, "people actually
do."
TCI

ground and I could repair any damages
at home."
As I strapped on my climbing gear and
started up the tree, the guy seemed
amazed that any such equipment even
existed. I had never come across anyone
so unfamiliar with my trade before.
I climbed up near the top of the tree,
tied in with my climbing line and then
quickly descended to the limb with the
airplane on it. Keeping most of my
weight on the climbing line, I worked my
way out to the plane. picked it up and
rapelled the rest of the way down the
tree. (A maneuver easy enough for any
half-way experienced climber, I admit.)

Jtf Sal/iran is an arborist and for;nerlv owned and operated a tree service
in Santa Cruz, California. He is now ciiiploved with the wood products division
Of Potlatch Corporation in northern Minnesota.
Do you have a story for From the
Field? TCI will pm' $100 for published
articles. Submissions become the projertv of TCI and are subject to editing for
grammar, style and length. Entries must
include the name of a company and a
contact person or the' will not considered for publication. Articles and photos
must be received by the first day of the
/77011th for the following month's issue.

Peavey Tree Pruning Poles & Supplies
Peavey Manufacturing Company is pleased to offer
a complete line of top quality tree pruning poles and
equipment for the professional as well as the
amateur who wants a quality made tool.
For years we have made a limited line of pruner
poles for the large industrial users, and we feel that
if we can satisfy these customers on a nationwide
hi.z that wp can satisfy
Available in threaded
anyone else.

I

D

We have a variety of poles including white ash in
solid lengths; and also six foot sectional poles with
lightweight aluminum couplers. There is also
available a line of non conductive sectional, or full
length fiberglass poles for the electrical contractors.
Included you will find a complete price list and
order form for all pruner poles and equipment.

or clip type couplers.

PEAVEY

MANUFACTUNG Co.

P.O. Box 129 East Eddington, Maine 04428
12071843-7861-8.43-6778— FAX 207) 843-5005

SI Saw Head

Please circle 36 on the Reader Service Card
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PH4R Pruning Heads
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When you attend a Mauget Micro Injection Seminar, you join
a growing family of arborists and applicators who are concerned
about tree health and the environment.
Everything about a Mauget seminar is designed with this
in mind. Our seminars are designed to educate, but we also
take time to answer your questions. And, for seasoned applicators, we update your knowledge about new product registrations, uses, and techniques.

Our family of Mauget products continues to feature the
finest materials available to control tree insects and diseases,
and to solve nutritional, elemental, and other tree health problems.
Mauget micro injection seminars are for the entire Green
Industry -- owners, managers, and applicators.
Join the family. Call your Mauget distributor about a seminar in your area. Below are dates and locations:

Micro Injection Training Seminars
Arbor Care Inc.
800) 842-1104
New Fairfield. CT
Mar 2. Bayshore. NY
(203) 746-4705 FAX
(800) 746-0776
F. Herbert Robertson
CT. NY. MA . RI
Panama City. FL
Jan 18. Rochester, NY
(904) 730-8833
Mar 6, Waterbury. CT
N. FL. S. GA. S. AL
Mar 7. Westchester County. NY January. Titfton Area
Mar 9. Auburn. MA
Fisher & Son Company Inc.
Artistic Arborists, Inc.
Malvern. PA
Phoenix. AZ
(215) 381-5309 FAX
(602) 265-1423 FAX
(215) 644-3300
(602) 263-8889
(800) 262-2127
(800) 782-8733
Eastern PA
Jan 24. Albuquerque. NM
Feb 2. Reading. PA
March. Las Vegas, NV
March. Phoenix, AZ
Guardian Tree Experts
Rockville. MD
Enfield's Tree Service
MD. VA. DE
Elkhorn. NE
(301) 881-9063 FAX
ND. E. SD. NE. MN. CO. W. IA. (301) 881-8550
MO . KS, OK. WY
Feb 28, Rockville. MD
(402) 289-0804 FAX
(402) 289-3248
Lanphear Supply Division
(800) 747-8733
(800) 332-TREE
Feb 4. Lawrence. KS
Cleveland, OH
Feb 11, Denver, CO
Cent. OH. W. PA. WV
Mar 3, Oklahoma City. OK
Feb 2. Columbus. OH
Mar 17. Elkhorn, NE
Feb 3. Toledo. OH
Mar 31, Minneapolis, MN
Feb 24. Pittsburgh. PA
Feb 27. Cleveland, OH
Essco Distribution
Bayshore. LI. NY
Liqul-Green Lawn & Tree Care
(516) 226-5153 FAX
Peoria. IL
(516) 226-5115\
IL. E. IA

Feb 25. Willowbrook. IL
(Chicago Area)
Midwest Arborists Supplies
Grand Rapids. Ml
(616) 364-7616 FAX
(800) 423-3789
Michigan
Feb 23. Novi. Ml
Northeastern Associates
Fairfield. NJ
(201) 227-0865 FAX
(201) 227-0359
New Jersey
Mar 8. Totowa. NJ
Pruett Tree Service
Lake Oswego. OR
(503) 635-1525 FAX
(503) 635-3916
(206) 693-0088 WA
(800) 635-4294
Oregon. Washington
Mar 2. Portland. OR

615) 522-0533
(800) 827-0532
Feb 3. Atlanta. GA
Feb 23. Birmingham, AL
Feb 24. Jackson, MS
Mar 14, Lexington. KY
Mar 23. Memphis
Mar 24. Hot Springs. AR
Apr 6. Chattanooga. TN
Apr 7, Savannah, GA
Jun 16, Gulf Shores, AL
Target Specialty Products
Fresno. CA
(209) 291-2433 FAX
(209) 291-7740
(800) 827-4389
Feb 17, Visalia. CA

Target Specialty Products
San Jose. CA
(408) 287-2004 FAX
(408) 293-6032
(800) 767-0719
Feb 14, San Ramon. CA
Warne Chemical &
Equipment Co.
Rapid City. SD
W. SD. Wyoming
(605) 342-6990 FAX
(605) 342-7644
(800) 658-5457
Dec 8. Lyman. WY
Feb 2, Rapid City, SD
Feb 7, Casper. WY

I -. -

Releaf Tree Consultants
Nineveh. IN
(317) 933-9351
Indiana
Feb 15. Indianapolis. IN
Tree Injection Products Co.
Knoxville. TN
KY. TN. N. AL, N. GA. MS. AR
(615) 521-6055 FAX
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J. J. Mauget Company
2810 N. Figueroa Street
Los Angeles, CA 90065

THE BEST INVESTMENT
IN SIGHT
90 Dollars For 90 Days
This Adds Up To
The Lowest Investment for the Greatest Return Today.
You can obtain the equipment
your company needs with small
down payments and easy paperwork. OMNI LEASING makes
your company come to life faster and become more efficient.

OMNI LEASING

Provides:
• 100% Financing of Used
And New Equipment
• Essential Tax Write-offs
• Programs To Fit The Needs
Of Your Business
• 24 to 60 Month Lease
Contracts, Credit Approval
Required

OMNI LEASING
is the Trained Professional For
Arborist Equipment Leasing.

Set up your
CREDIT LINE NOW!
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94 S. West End Boulevard
Quakertown, PA 18951

1-800-945-OMNI
FAX 215-538-8811
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